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THE EQUITABLE LIFE’S JUBILEE SEMI-CENTENNIAL. 


OMMEMORATING its fiftieth anniversary as a life in- 
surance association, the Equitable last week enter- 
tained something over five hundred of its active managers and 
agents. It was, in fact, an agents’ convention, covering a 
period of three days, during which time business sessions 
were held daily, interspersed with various sight-seeing tours 
and other entertainments. Many of these managers and 
agents were strangers to New York, and these excursions 
were planned with an idea of impressing them with the vast 
extent and importance of this great city, the home of the 
greatest life insurance companies.in the world. The guests 
enjoyed these excursions very much, as there was a social 
element connected with them that tended to strengthen the 
esprit de corps that exists among the representatives of the 
Equitable. The officers of the association, and many of the 
home-office employees, participated in the business meetings, 
and embraced the opportunity to cultivate the acquaintance 
of the men in charge of the business of the company in the 
field. Among these were representatives from every State in 
the Union, some of whom had been in the service of the com- 
pany almost from its organization by Henry B. Hyde, fifty 
years ago. The business meetings were addressed by dif- 
ferent officers of the society on the various phases of the 
affairs of the society. These meetings were intended to be of 
a private nature, to bring the active workers in the field in 
close connection with the home office officials, and to discuss 
matters pertaining to the business. It was a highly commend- 
able method of celebrating an anniversary to which all had 
looked forward with interest; affording them an opportunity 
of reviewing the work of the past half century, and inspiring 
them to renewed efforts in the future. 

The social feature of three days’ celebration culminated on 
Wednesday evening, when nearly eight hundred guests, in- 
cluding the agents, were entertained at a banquet given by 
the society at the Waldorf-Astoria. The great special banquet 
room of the hotel was handsomely decorated for the occasion, 
each table carried the State emblem of the respective dele- 
gations, and the banquet hall overflowed with guests into the 
corridors, while the balconies were filled with the women rela- 
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tives and friends of the guests and their entertainers. The 
menu was an elaborate one, and particularly exquisite music 
was interspersed during the banquet and the festivities of the 
evening. Full and satisfying justice was done to the eatables, 
and it was as noticeable as it was commendable, considering 
the seriousness and importance of the assemblage paying 
honor to policyholders as well as agents, that nothing stronger 
than apollinaris water was served at the tables. Paul Morton, 
president of the Equitable, acted as toastmaster. His opening 
address of welcome was cordial, and highly complimentary to 
the loyalty and ability of the agents, whose work in the field 
is the foundation upon which the success of the company has 
been built. He reviewed the history of the company, stating 
that during the fifty years of its existence it had distributed 
in benefits to the beneficiaries of its policyholders $650,000,- 
ooo, and now has on hand assets amounting to nearly $500,- 
000,000 to be distributed in the future. Every day its benefits 
are disbursed in large sums, and thousands of families enjoy 
the results of these benefactions. While referring to the great 
work thus performed by the society in the interests of the 
public, Mr. Morton said that it contemplated extending its 
sphere of usefulness, and said: 

There is a much greater sphere of usefulness, in which I hope to see 
the Equitable do its full share. That sphere is to give protection to 
the people who cannot afford to carry a big line of life insurance. I 
refer to the artisan, to the man behind the plow, to those engaged in 
the humbler walks of life, to clerks who get their pay every month, to 
men and women who need protection against the contingencies to 
which they are subject, and by means of which protection they can be 
guarded against the disastrous results cf illness or accident or im- 
provident old age, or death. 

It is our intention, if it can be worked out (and we have no doubt 
that it can be), to so arrange that these men and women of moderate 
means, with only their daily or monthly wage—which in the majority 
of cases is so small as to preclude their accumulating a great com- 
petence—may, by the means of life insurance as practiced by the 
Equitable, purchase their own homes, and by a series of small monthly 
payments provide their own roofs for their families, while at the same 
time they provide against the loss of their homes in the event of early 
death. 


The agents listened with careful attention to Mr. Morton’s 
remarks, and were especially pleased at the suggestion of the 
new form of policy to be soon adopted, as referred to above. 
The opinion was expressed that this foreshadowed the inten- 
tion of the Equitable to enter the field of industrial insurance, 
while others guessed that the new form would be a combina- 
tion of industrial and building association features. But all 
were left guessing as to the details of the proposed new de- 
parture, except that it is understood that premium payments 
will probably be required monthly, and not weekly. 

Superintendent Hotchkiss was one of the speakers, and 
said that the Insurance Department was established fifty years 
ago, and he could therefore enter heartily into the spirit of a 
semi-centennial celebration. He stated that the Department, 
under the new law, was very strict in the matter of issuing li- 
censes to agents, having prepared a number of questions 
which every applicant must answer. This action, it is be- 
lieved, will have a tendency to weed out the agency force of 
many objectionable persons who secure an occasional appli- 
cation, but use life insurance soliciting as a side line, not 
being regularly engaged in the business. 

Judge W. A. Day, vice-president of the Equitable, dwelt 
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at length upon the injustice of taxing life insurance pre- 
miums. He said that in some States the law taxing premiums 
had been repealed, but the reciprocal tax law was left in force, 
so that a New York company had to pay the premium tax be- 
cause New York exacted it from companies of other States. 
Unequal taxation in the different States must continue until 
uniform insurance laws can be secured. The burden of taxa- 
tion in every. State falls exceptionally heavy upon insurance 
companies, and as the policyholders must, in the end, pay the 
tax, it bears personally upon every one of them, as their divi- 
dends are so much less. Now, Congress proposes to add still 
another tax, which is included in the proposed new tariff, over 
which Congress has been so long contending. Judge Day was 
one of a committee of life insurance men who went to Wash- 
ington on behalf of the Association of Life Insurance Presi- 
dents to protest against this tax. On approaching the mem- 
bers of Congress, who have the tariff bill in hand, they were 
informed that it was an administration matter, having been 
suggested by President Taft, and they were referred to him. 
The President referred them to the Attorney-General, who 
informed them that he was prepared to hear arguments in 
favor of taxing insurance companies, but.could not listen to 
objections to it. Nevertheless the committee pointed out to 
him that during the Civil War, when such a tax was proposed 
in an emergency bill, it was stricken out. Again, when the 
income tax was proposed in 1894, the proposed tax on life in- 
surance was stricken out. To enact it now, in a time of peace, 
when no emergency exists, would be arbitrary and uncalled 
for. Judge Day assured the Attorney-General that the pro- 
posed tax on net income would cost the Equitable Life alone 
over $1,000,000 annually, which statement seemed to stagger 
that official. Evidently the tax on corporations of every kind, 
as suggested by President Taft, has been taken up and ad- 
vocated without proper consideration and estimation as to the 
receipts, and with only a vague surmise as to the amount of 
revenue that it would yield,-or the embarrassment it would 
cause to all business interests. Judge Day urged the agents 
to use their influence everywhere to secure reduction of the 
taxation on life insurance companies, and to explain that a 
million dollars of taxes now paid by the Equitable, not count- 
ing the proposed corporation income tax, means one million 
dollars less dividends to policyholders. 

Other speakers were Thomas Spratt, director of the Equi- 
table, who spoke for the board and in the interest of the policy_ 
holders. Edward A. Woods made a practical address on 
agency work and the life agents of the future. When George 
T. Wilson, second vice-president, was called on as the last 
speaker to bring the proceedings to a close, the agents rose 


to their feet and greeted him with rousing cheers in recogni- , 


tion of his popularity. Mr. Wilson spoke in his usual elo- 
quent, facetious and forceful style and soon aroused the 
enthusiasm of the assemblage in his praises of the accomplish- 
ments of the Equitable. 

The Semi-Centennial Jubilee Celebration of the Equitable 
Life Insurance Society was a great success in every way, and 
marks an epoch in the history of that company that will be 
long remembered by all who took part in it. The fact of its 
bringing such a large number of agents together, so that they 
could compare notes, and discuss with each other the ever- 
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varying phases of the business as it is presented to them, and 
at the same time receive words of instruction and inspiration 
from the officers of the company and home office force, cannot 
but strengthen the bonds of loyalty existing between them and 
the company, and stimulate them to renewed energy for the 


future. Moreover, the coming together at the banquet of 
officers, directors and field men cannot fail to impress all con- 
cerned regarding the success of the future business of the 
society. 





LAPSES, DEATH LOSSES AND MEMBERSHIP IN ASSESS- 
MENT SOCIETIES. 
N apparently attractive proposition to thousands upon 
thousands of persons a decade or so ago was that put 
forth by organizations, claiming to be life insurance concerns, 
of paying for insurance by assessments when needed. It was 
argued that there was no need to contribute money for the 
purpose of building up reserves which increased from year 
to year without any apparent use for them, and the great 
cry was: “Keep your reserve in your own pocket.” In- 
surance history shows that many hundred concerns operated 
on this principle, and with apparent success, until the increas- 
ing age of the members caused a sharp rise in the mortality 
rate, necessitating extra assessments. When that stage ar- 
rived, the young and healthy members dropped out and the 
end of the institution came quickly. Business assessment as- 
sociations are to-day comparatively few in number, but the 
fallacious principle survives in the numerous fraternal orders 
throughout the country. These orders still urge their claims 
as purveyors of life insurance at cost, and for the most part 
ignore utterly the scientific principles of the business. As a 
result, a number of them are in more or less serious trouble, 
including some of the largest, and the only outcome possible 
is disaster and disappointment to thousands who now believe 
that they are protected by insurance. Sound methods must 
be adopted by fraternal orders, and many Insurance Commis- 
sioners are now giving serious attention to the problem, in 
which they are being aided by some of the wiser heads among 
fraternal officials. : 

Assessment associations and fraternal orders over ten years 
old have about four million certificates on their books, involv- 
ing the protection of many more millions of dependents. The 
extensive tabulation presented herewith shows clearly that 
these organizations have to contend with a constantly increas- 
ing death rate, which forces a larger and larger proportion 
of lapses. The table is arranged in four groups, according to 
the age of the societies listed, the first embracing those be- 
tween thirty and forty years of age. In this group the 
average death rate is quite high, an increase being apparent 
for each quinquennium; the lapses last year exceeded the 
new certificates written, while the membership shows a 
marked decrease for the last five years. In the second group 
are included societies between twenty-five and thirty years of 
age, among which are the largest fraternal order and the 
largest business association of the country. While the 
membership of this group amounts to nearly two millions, the 
death rate shows an increase in each quinquennium, and the 
lapse ratio is also greater now than in former years. The 
same story is repeated in connection with groups three and 
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| Poticy Account. 
; Ratio oF Deats 
ae MEMBERSHIP. Deatus Occurrinc. | Losszs rer 1000. 
NAME AND LOCATION OF COMPANY. | 2.8 1898. 1903. 1908. 
ga 
o ] 
Written. |Lapsed. Written. |Lapsed. |Written. | Lapsed.| 1898. | 1903. 1908. | 1898. | 1903. | 1908. | 1898.; 1903.) 1908. 
Fe | | 
Telegraphers Mut. Benefit, N. Y. City..... |1867 354 134 287) 233 287 257| 4,699} 5,246] 5,329 61 54 73|12.98|10.29/13.70 
N. Y. Physicians Mut. Aid, N. Y. City... ./1868 82 49 157 59 167 93} 1,466) 1,701) 1,953 18 25 27|12.28)14.69|13.82 
Expressmens Mut. Benefit Ass’n, N. Y. City|1869 626 812 127 677 440 221| 5,156] 2,474| 3,623 79 41 44|15.32|/16.60|12.14 
Free Sons of Israel, New York............ 1871 465 324 394 41 337 383] 11,501} 11,070] 10,592} 190} 237] 293|16.52/21.41|27.66 
Insurance Clerks Mut. Ben., N. Y. City... .|1872 21 18 39 14 19 58 615; 681 973 15 6 19|24.39| 8.82/19.53 
Masonic Life Ass’n, Buffalo, N. Y........ 1872| 2,519} 1,047) 1,184 641} 1,906 967 10,494) 7,858) 11,037 123 125 138)}11.73/15.g0|12.50 
Knights of Honor, St. Louis, Mo......... 1873| 7,489] 13,025] 4,292! 4,596] 1,842) 3,883] 82,256) 51,606) 23,137) 1,887 1,670} 1,044|22.94/32.36|45.12 
A. O. United Workmen, Buffalo, N. Y..... 1874| 1,923 883} 3,215) 9,477 26 Goo} 26,656) 24,847} 3,376) - 527} 635) 182)19.77/25.55|/53-91 
Golden Cross U. O. of Knoxville, Tenn... ./1876| 3,521) 3,912] 2,445) 9,005] 2,345] 1,978] 32,255! 19,709] 18,216) 381 352 328|11 .81)17.87|18.01 
Mutual Benefit Ass’n, Riverhead, N. Y....|1876 16 32 2 22 12} 1,558) 1,537) 1,465 13 20 37| 8.34|12.01/25.24 
Knight Temol:rs Masonic Mut., Cincinnati.|1877 713 399 418 328 230} 1,147] 5,605; 8,776) 7,003 76 141 182/13 .56}16.07/25.99 
Catholic Knights of Amer., St. Louis, Mo..|1877) 1,351 958 887 924| 1,320] 1,032] 22,865) 23,286) 18,896) 406) 479| 412/17.76\20.57|21.80 
ewelers League, New York.............. 1877 35 168 140 102 80 88] 2,139! 2,089] 1,530 25 26 48|11 .69)17+22/31 .37 
ts. and Ladies of Honor, Indianapolis... .|1877| 4,299] 5,494] 18,985} 8,129] 11,641| 13,213] 64,301/ 70,751} 88,579} 979] 980) 1,381/15.22/13.85|15.59 
Knights of Pythias, Chicago.............. 1877| 8,420] 4,803} 10,784] 7,210] 11,125] 13,472] 54,771, 63,561| 77,757 561 723| 1,017|10.24/11.37|13.08 
Royal Arcanum, Boston.................. 1877| 9,039] 13,062} 39,581] 7,999] 13,282] 10,251/ 189,184| 283,089] 240,251| 1,898) 2,815) 3,210}10.02|13.25)13.36 
Stafford Benefit Ass’n, Stafford, N. Y..... 1877 10 II 19 15 56 16 668) 655 756 5 14 Ij 7.48|21.37|14.50 
Gold and Stock Life Ass’n, N. Y. City..... 1878 82 50 36 25 38 35 966 1,150} 1,139 4 7 It| 4.14] 6.09] 9.66 
ing ved Order Heptasophs, Baltimore. ../1878} 8,519] 2,682) 9,060! 3,726) 7,708) 5,836} 43,707) 57,731] 75,880) 386) 605 821) 8.82]10.49|10.82 
K. T. & Masonic Mut. Aid, Cincinnati... .|1878 713 403 418 333 230} 1,147] 5,605; 8,776} 7,003 72 141 182|12.86]16.07|25.99 
Scottish Clans, Order of, Boston.......... 1878 785 175} 1,478 526| 1,136) 1,018) 4,901; 8,088] 10,953 44 83 99| 8.98}10.26) 9.04 
Totals and averages (21 companies).....|.. 50,982| 48,417) 93,978) 54,062] 54,237) 55,707| 571,368 654,681) 609,448 7.750) 9,189} 9,559|13.56]14.03) 15.68 
Iowa Legion of Honor, Cedar Rapids..... 1879 490 685 668 557 499 446 5,629| 4,234] 3,009 62} 81 76|11.o1'19.15/25.25 
Bankers Life Ass’n, Des Moines, Ia....... 1879| 10,324] 2,991) 14,825] 3,638] 29,396) 9,591] 57,434} 99,829/ 183,844 318} 625) 1,278] 5.54] 6.26] 6.62 
Catholic M. B. Ass’n, Hornell, N. Y...... 1879} 4,907} 1,279] 3,961] 2,168) 3,112) 1,652 46,832| 61,546} 59,561 424 754| 866) 9.05|12.25|14.54 
Pilgrim Fathers, U. O. of, Lawrence, Mass.|1879} 2,220 851 88) 1,165 718 596 24,164) 21,871| 18,529 244, 288) 349/10.10/13.17|18.83 
Catholic Benev. Legion, Brooklyn, N. Y...|1881; 3,497) 2,356) 1,630} 1,575 515} 1,606] 47,430] 35,935| 17,479 al 675|  467/13.87|18.80/26.73 
Foresters, Independent Order, Toronto... ./1881| 30,837} 11,306] 36,316] 20,800] 18,624/ 34,093 143,436) 219,492} 239,716 780] 1,393] 2,081] 5.44) 6.35] 8.68 
National Union, Toledo, O.............. 1881; 3,683} 2,884) 7,667} 4,413) 5,518} 4,998] 47,002] 67,521| 60,766 399| 693 853| 8.50/10.27/14.03 
Knights of Columbus, New Haven, Conn. .|1882| 5,090 510] 4,713] 1,370] 8,479] 2,223] 22,005! 37,702} 69,009 155| 227] 430] 7.05) 6.02] 6.23 
Knights of the Maccabees, Port Huron... ./1883| 40,690] 16,313} 88,505) 30,657) 23,811| 31,300] 162,252) 341,304| 272,017 788| 2,108) 2,311) 4.86) 6.18) 8.50 
Knights of St. John and Malta, N. Y. City.|1883 285 293 272 159 174 261| 3,744, 2,706] 2,207 36) 40 31| 9.62\14.76|14.04 
| 
Modern Woodmen, Rock Island, Ill....... 1883| 85,788] 17,575| 60,204| 60,876] 132,249} 46,740] 326,488) 660,151| 960,299} 1,309) 3,345| 5,274) 4-01| 5.07] 5.49 
National Provident Union, N. Y. City..... 1883 188 745) 1,947 616 100] 1,226] 3,303, 4,088) 2,566 42| 46 76|12.73|/11.25|29.62 
Prov. Ass’n of Newtown, L. I., Maspeth. . .'1883 14 8 8 3 Eos | 466) 433 395 13} Io 13/27 .90/23.09)32.91 
Royal League, Chicago, Ill............... 1883} 2,371/ 1,023} 3,697} 1,452] 2,647) 3,724) 16,336] 23,668) 29,369 112 229 246] 6.85) 9.68) 8.28 
Sons of Benjamin, I. O., New York....... 1883] 1,049 818 966} 4,793) 1,248 577 14,067| 21,966} 17,533 159 329 367|\11. 30|14.98/20.93 
Templars of Liberty, N. Y. City.......... 1883 123 370 8 167 997| 1,383} 2,622! 960 471 61 22 17/23. 28|22.92|36.09 
Sa, | 
Totals and averages (16 companies)..... .| 191,556] 60,007] 226,375] 134,409] 228,095/ 140,416) 923,210|1603406 1936770} 5,560) 10,865 14,675] 6.02) 6.77] 7.57 
Cathate Brights OF Tis...) os. ince ane sais 1884 185 64 80 57 118 40| 2,009} 1,900} 1,344 18 26 23| 8.96\13.68|17.11 
Fraternal Mystic Circle, Philadelphia, Pa..|/1885} 3,019] 3,418] 2,223) 3,497| 5,759 13,077| 11,687, 12,084! 23,986 95| 143} 376) 8.13)11.84)15.67 
Emp. State Deg. of Honor, Stockton, N. Y.|1886| 1,602 853] 1,000) 1,051] 1,019] 1,025) 6,000) 9,005) 8,139 5° 93 98) 8.33)10.33]12.04 
Protected Home Circle, Sharon, Pa........ 1886} 2,567} 2,963] 14,152) 7,795] 11,339 8.350| 25,085| 54,651] 66,940] 171; 392) 564) 6.82] 7.17] 8.42 
New England Order of Protection, Boston. .|1887| 3,624 641| 3,836, 1,011] 6,418} 2,839) 24,754) 34,556) 54,783| 179) 297] 486) 7.23] 8.60) 8.87 
Totals and averages (5 companies)...... 10,997| 7,939] 22,291; 13,411| 24,653) 25,331) 69,535) 112,196) 155,192} 513) 951| 1,547] 7-37] 8.47| 9.96 
| | | 
Loyal Ass’n, Jersey —. PE LEE POT Ce 1889 311 238 4t0) 344 156 664, 5,410] 6,874, 6,838 36) 66 100} 6.65) 9.60/14.62 
American Temperance Life, N. Y. City... .|1889 638} 1,016) 2,150) 535 772 690) 4,151| 5,825) 7, 82 38 58 140] 9.16) 9.96/18. 22 
Ladies Cath. Benev. Ass’n, Erie, Pa.......|1890| 8,868 338] 11,601 816] 5,315] 1,099} 40,577| 88,049] 99,142} 226) 631) 819) 6.23) 6.95) 8.26 
Lad. of the Maccabees, Port Huron, Mich. .|1890| 23,964 5,037] 29,190} 5,852] 9,009] 11,052| 42,826) 112,251/125,934| 150) 666)  962| 3.50) 5.93| 7-64 
Woodmen of the World (S. C.), Omaha..../1891| 33,868] 12,497] 57,958] 25,370|' 95.746] 22,594, 88,481) 207,176) 439,285 551] 1,440] 2,998] 6.23) 6.95) 6.83 
Order of the Amaranth, Detroit, Mich..... 1891 53 341 676 181 231 249 449| 1,832) 2,313 5 6 21|11.13| 3.26) 9.08 
Cath, Relief and Beneficiary Ass’n, Auburn}1893} 1,344 370] 1,115 417| 1,315 256] 4,980] 7,613) 11,548 34 79 112| 6.83/10. 38) 9.70 
Foresters, United Order, Milwaukee...... 1893] 1,050 612} 1,989} 1,180} 1,683} 1,448] 2,341] 8,759] 13,162 16 56 110} 6.84) 6.39) 8.36 
Ben Hur, Sup. Tribe, Crawfordsville, Ind..|1894| 6,591) 2,184] 17,782| 7,254] 17,457| 11,783} 18,021| 73,072] 100,814 81 452 787| 4.49| 6.18) 7.81 
Gleaners, Ancient Order of, Caro, Mich....|1894| 3,362 325| 5,284] 5,165} 5,468] . 2,909 8,950| 33,598] 55,541 24, 119} 292) 2.68] 3.54] 5.26 
Columbian Knights, Order ot, Chicago, Ill.|1895| 2,643 665} 2,638] 2,218} 2,492) 3,037| 6,539] 10,860] 11,489 33 85| 108] 5.04) 7.82) 9.40 
Court of Honor, Springfield, Ill........... 1895 14,182} 6,394] 11,590} 6,938] 12,739] 10,651| 31,867) 67,020) 63,653) 138 15} 509] 4.33} 0-23] 7-99 
North American Union, Chicago, Ill....... 1895| 1,716 349| 2,416] 1,283] 2,512) 1,369) 4,076) 10,463) 14,582 8 62 102} 1.96) 5.92) 6.99 
Royal Neighbors of America, Peoria, Ill.../1895| 9,329 858} 8,629] 3,024] 23,463] 4,316) 20,511) 75,026) 154,424 80 391 804} 3.88) 5.21] 5.21 
Woodmen Circle, Omaha, Neb........... 1895} (fT) (T) 7,798| 3,407] 19,242) 8,497| (tT) 19,302] 59,147} (T) 125} 370) (ft) | 6.47| 6.25 
Mystic Workers of the World, Fulton, Ill.. .|1896| 3,261 5241 7,560! 7,440] 8,336, 2,860| 5,260] 27,399] 50,708 22| 120) 244) 3.91] 4.01] 4.81 
International Congress, Detroit, Mich..... 1896} 2,005 43 401 357 116) 206} 2,721; 2,545 987 16 11} 1.84) 6.27|11.14 
Fraternal Union of America, Denver, Col. - |1896 (t) (T) 4,803} 4,163] 4,517 4,289) (T) 23,014} 28,591| (T) 164; 264) fT | 7-12] 9.23 
Totals and averages (18 companies).....|... | 113,185] 31,791| 173,990] 75,944] 210,569 87,969 287,160) 780,678/1245840| 1,447) 4,551| 8,753| 5.03} 5-82) 7-02 
| a oui —|— — 2 ro 
Grand totals and averages (60 companies)... .| 366,720] 148,154 515,634) 277,826 517,554) 309,423 1851273|31 50961 3947250] 15,270] 25,556 34.534) 8.25 8.11] 8.74 
. . | | | 
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four, although they include some of the large organizations 
between twelve and twenty-five years of age. 

In its entirety, the tabulation shows an increase in the 
death rate from 8.25 to 8.74 per thousand members during 
the past decade, while the lapse rate to new issues went up 
from 40.4 in 1898 to 59.8 in 1908. During the five years 
ending with 1903, the membership increased 1,299,688, while 
since 1903 the increase has been but 796,289, or about forty 
per cent less. 





S it part of the province of a life insurance company under 
the laws of New York to expend a portion of its funds 
in the prevention of diseases? That is the question really in- 
volved in the project of the Metropolitan Life to establish a 
sanitarium for consumptive employees, agents, and perhaps 
policyholders. At the hearing before Superintendent of In- 
surance Hotchkiss last week, it was urged on behalf of the 
company that cases of consumption arising among the 2800 
home office employees and the eleven thousand agents formed 
a menace to the staff, which could be prevented if the com- 
pany was permitted to establish the sanitarium. Under 
present conditions the disease is concealed as long as possible, 
thereby exposing others to contagion and reducing the effi- 
ciency of the staff. If it were understood that prompt and 
free treatment would be given, the sufferers would give notice 
early and thus prevent the spread of the disease among others. 
From the humanitarian standpoint the project is worthy of 
commendation, but the laws of New York governing life in- 
surance are rigid and must be rigidly observed. One law 
provides that a company can only own such real estate as is 
necessary for the transaction of its business, and it is a ques- 
tion whether the proposed sanitarium answers the description. 
There is also a limit on the expenses of life insurance com- 
panies, which might be invoked against the plan on the ground 
that the maintenance of a sanitarium is not a legitimate ex- 
pense. Mr. Hotchkiss has taken the matter under advise- 
ment, but even if he favors the plan, so far as Metropolitan 
employees are concerned, it is scarcely expected that policy- 
holders can be brought into the benefits of the plan. 


ok * * * 


The Provident Savings Life has entered the crusade against 
disease by establishing a policyholders’ health bureau, whose 
object is to prevent disease and to discover disease in time to 
check or cure it. It plans to issue health bulletins, supple- 
mented by correspondence, and to medically examine policy- 
holders every two years if requested. This movement would 
seem to be a good one, provided the policyholders take suffi- 
cient interest in it. It will not involve the company in any 
large expenditure, and should aid in keeping down the mor- 
tality rate through the avoidance by its policyholders of 
diseases which can be prevented or cured when discovered in 
time. The plan is well worth a trial, and the largest measure 
of success is hoped for it. 


————— 


During the past month twenty-five additional tent cottages for the 
Modern Woodmen tuberculosis sanitarium at Colorado Springs have 
been donated by camps and individuals, making the total number of 
tents donated 125. 
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LIFE INSURANCE TOPICS 


IN AND ABOUT NEW YORK. 


In the case of Dessar against the Washington Life, Justice Bischoff 
of the Supreme Court last week granted a motion for judgment 
against the company for breach of contract contained in a policy 
issued to the defendant. This “breach” consisted in the Washington 
Life permitting itself to be absorbed by the Pittsburgh Life and Trust. 

John A. Morris of Atlanta, inspector of risks of the Southern dis- 
trict for the Equitable Life Assurance Society, died last week at the 
Waldorf-Astoria. He was attending the convention of Equitable 
agents in this city. 

Edward B. Fackler, consulting actuary, with two assistants, has been 
away West on examination work ever since June 27, and will not 
return to New Yerk until the middle or iatter part of August. 

The Bankers Life of New York has received a license in Illinois, 
and will open an office in Chicago as lieadquarters for all Western 
agencies. President Hanhart found the general business outlook in 
Chicago very bright and promising. In New York he thinks business 
is improving, but only slowly. The company has written so far one- 
third more business than in the corresponding period of last year. © 

The Germania Life, which recently sold its home office building at 
Cedar and Nassau streets, is going to move uptown as soon as a new 
building can be erected for it. Last week it purchased a plot at the 
northeast corner of Fourth avenue and Seventeenth street, containing 
about 9200 square feet, on which a twelve or sixteen-story office 
building is to be erected. The home office of the company will be 
located there, and it is expected that by July 1, 1910, the building will 
be completed. 

The National Fraternal Society has been taken in charge by the New 
York Insurance Departinent’ under an order of the Supreme Court. 
On July 1 this “national” society had 223 members, $21,281 of unpaid 
death claims, and $258 in assets. The Western New York Relief 
Association has also been turned over to the Superintendent. It has 
liabilities of over $2000 and assets of $43. A number of associations 
of this character which have been dragging along for years are now 
likely to be closed up. 

H. C. Sommers has been elected secretary of the Burglary Insurance 
Underwriters Association. Mr. Sommers was editor of The Insurance 
Record for a number of years. 








CHICAGO AND THE WEST. 


Eugene A. Mead, agent for the Berkshire Life at Elgin, Ill, has 
been appointed agency supervisor for the Hartford Life for Southern 
Ohio, with headquarters at Cincinnati. 

The Illinois and Alabama Departments are examining the Old 
Colony Life of Chicago. 

George H. Winters, formerly with the Metropolitan Life in Cin- 
cinnati, goes with the Security Life of Chicago. 

The Des Moines Life have appointed David M. Dowd, formerly 
with the Cedar Rapids Life, their general agent for Missouri. 

The Indiana Association of Life Uncerwriters has appointed the 
following delegates to the annual meeting of the national association : 
W. C. Browne, Connecticut Mutual; J. F. Habbe, Massachusetts 
Mutual; E. E. Flickinger, John Hancock Mutual; H. K. Merritt, 
Mutual Life; Isaac Pinkus, Northwestern Mutual, with the following 
as alternates: J. J. Price, Berkshire Life; W. J. Greenwood, Indian- 
apolis Life; C. P. Hulce, Atna Life; George R. Wilson, State Life. 
Resolutions were also adopted against the proposed corporation tax as 
affecting mutual life companies. 

Joseph W. Griswold of Chicago, having died recently, Leverette J. 
Norton of Chicago becomes the oldest living policyholder of the 
Northwestern Mutual Life, his policy having been issued by the com- 
pany on the day of its organization in 1858. 

The Associated Fraternities of America is making good progress in 
the consideration of an American fraternal experience table of mor- 
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tality, the necessary funds being largely provided for, while the data 
are being rapidly furnished by the companies. The new table will be 
of greater utility than the National Fraternal Congress table of mor- 
tality, because it embraces not only the ordinary mortality but goes 
into extra-hazardous and sub-standard risks, tabulates accident and 
sickness statistics and formulates tables upon which such insurance 
may be raised, as well as annuities and bonuses. 

The Forest City Life of Rockford, Il!., has been chartered on the 
mutual plan, and expects to reorganize later on a stock basis. 

Richard C. Hughes, who resigned this year as president of Ripon 
College, has been appointed agency manager for Wisconsin for the 
North American Life. 

William B. Carlile’s Chicago agency of the Mutual Life of New 
York is following up the big June business with a still bigger July, 
writing close to a million that month. 

The appeal of the Prudential, the Metropolitan Life and the Equi- 
table Life of New York from the recent decision of the Missouri 
Supreme Court, denying them the right to licenses in Missouri, has 
been filed. The case will now go to the Supreme Court of. the United 
States on an order signed by Justice Brewer, to whom the companies 
applied for a writ of error. 

The American Life Convention, made up of the smaller Western 
and Southern companies, has decided that hereafter new members 
must have at least $2,000,000 of insurance in force and have made two 


annual statements. 3 





THE MIDDLE STATES. 


THE PROVIDENT SAVINGS LIFE ASSURANCE SOCIETY. 


Authorized to Resume Business — Now Has a Substantial 
Surplus. 


The Provident Savings Life Assurance Society of New York has re- 
ceived a certificate from Superintendent of Insurance Wm. H. Hotch- 
kiss authorizing it to resume business. The Insurance Department ex- 
amined the society as of June 30, and found that it possessed a surplus 
of $70,000 over and above all liabilities, including the capital stock of 
$100,000. 

It will be remembered that following a sale of the society’s stock to a 
Philadelphia syndicate in 1907, an examination of the society was made 
by the Insurance Departments of New York and Colorado. The investi- 
gation disclosed the fact that an impairment of $415,000 existed, and 
the society was ordered to cease writing new business. As, however, 
there was a surplus existing by the 4% per cent reserve standafd, a 
receivership was avoided. Changes in management subsequently brought 
strong men into control, and late in 1908 E. E. Rittenhouse, then Insur- 
ance Commissioner of Colorado, was elected president. In connection 
with the recent examination the examiners say: 

The inherent strength and latent energy of a life insurance company 
and the tenacity of its business are shown in the history of this com- 
pany during the last two vears. In spite of the burden placed upon it by 
the personal interests under former managements, selfishly attempting 
to use it for their own financial gain, it has regained its position as a 
solvent company, measuring up to, and above, the line established bv 
the law of this State for life insurance corporations desiring to sell 
their policy contracts to its citizens. The future must depend upon the 
ability, fidelity and energy of the ownership and management. 

President Rittenhouse has been laying plans to re-enter the Provident 
Savings in a number of States, but there will be no wild dash for busi- 
ness and no extravagance. The policy of the management will be to 
advance the interests of the society along conservative and economical 
lines. 

The officers, directors and policyholders of the society are to be con- 
gratulated on its rehabilitation and the bright future which now seems 
open before it. Mr. Rittenhouse has worked indefatigably since his 
election to the presidency, and much praise must also be accorded to 
Henry Moir, now the society’s consulting actuary, for his share in the 
reconstruction. 





The Status of the Mutual Reserve Life. 


Judging from the report of Edward 8S. Rapallo, special master in 
chancery, appointed in the receivership of the Mutual Reserve Life, the 
policyholders whose policies weré on the legal reserve plan will lose 
everything. Excluding liens and policy loans the assets realized by 
the receivers amount to only $718,458, while the Habilities foot up 
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$1,895,971. These amounts do not include deposits in foreign countries 
which have been applied to the payment of claims there, and have at 
no time been available to the receivers. Out of the assets Mr. Rapallo 
finds that $481,307 belong to the trust fund established when the Mutual 
Reserve was an assessment company. Assessment death claims are 
given a preference against that fund after paying its proportion to the 
expenses of the receivership, while all legal reserve death claims and 
the sums due general creditors are to share in the remainder of the 
assets, after paying the balance of the receivership expenses. Living 
legal reserve policyholders will’ therefore get no portion of their re- 
serves until all prior claims are settled. 

The special master finds that the legal reserve business was un- 
profitable, as an investigation showed that $4,260,061 had been re- 
ceived by that branch, while $942,962 had been paid to policyholders, and 
$2,824,621 for expenses, leaving an apparent balance of $492,478. There 
were, however, other expenses of $1,665,867, a part of which, he believes, 
was incurred for the legal reserve policyholders. The attempt to col- 
lect some $1,463,134 under the special assessment of December 16, 1907, 
was brought before the court by the receivers, with the recommenda- 
tion that it be abandoned. In opposition it was urged that if the sum 
was collected it would go a long way toward paying all death claims 
and the legal reserves, consequently Judge Ward has authorized a test 
suit to be pushed with all possible speed. 

Some dissatisfaction is expressed with the report of the special 
master, and there will be strong opposition to it when it comes before 
Judge Ward for confirmation early in the present month. 





Amortization of Bond Holdings. 


The New York Insurance Department has issued a circular to domestic 
insurance corporations concerning the amendment to the insurance law 
providing for the application of the principle of amortization to bonds 
and other evidences of debt owned by them. The circular includes a 
memorandum prepared for the information and guidance of such com- 
panies as desire to use the amortization plan. Companies will be per- 
mitted to elect whether they will carry the: aggregate value of their 
fixed term securities as the amortized value, or as the value on the 
basis of market quotations, provided that they may not in any event 
take credit for an excess of aggregate market value over aggregate 
amortized value. A further option is given the companies in that they 
may adopt either the scientific or the pro rata method of amortization. 

Blank schedules are enclosed with the circular showing the form in 
which the companies will be required to report their holdings on amor- 
tized.values. Superintendent Hotchkiss calls attention to the fact that 
a full discussion of the various practical points which are likely to arise 
in the valuation of bonds on the amortization principle can be found in 
The Accountancy of Investment, by Charles E. Sprague, Ph. D. This 
work may be obtained of The Spectator Company, sole selling agents 
for the insurance world; price, $4 per copy. 





Policyholders’Health Bureau Established by the Provident Savings. 


A life insurance company cannot undertake to medically treat its 
policyholders when they become ill from any disease, nor can they; on 
the other hand, offer to care for a policyholder ill with any particular 
disease. The life of a policyholder suffering from kidney trouble is just 
as important to the company as the one suffering from consumption, 
and in life insurance every life must be considered in its relation to 
the whole body of the insured. It appears to be perfectly feasible, 
however, for a company to educate its policyholders so as to prevent 
disease or to discover it in its incipient stages, and thus check or cure 
it. The expense involved in such a plan is but slight, and is more than 
made up to the company by the increased longevity of the policyholders. 

Arguing along these lines President E. E. Rittenhouse of the Provi- 
dent Savings Life of New York has made an entirely new departure by 
establishing a bureau in the medical department to be known as the 
Policyholders’ Health Bureau. In the circular sent to the policyholders 
he says:* 

The object is to increase mortality savings so far as possible by helping policy- 
Spagna To prevent disease. b. To discover disease in time to check or cure 
1t. 

This is offered all of our policyholders—old and new—without charge, and it 
will be rendered, as explained below, through the medium of: 1. Health 
bulletins. 2. Correspondence. 3. Free medical examination—every two years— 
of such policyholders as request it. * * * 

It is not only the right, but the duty, of this society, both as an act of 
humanity and as an investment, to use, within proper limits, the facilities at its 
command in an effort to protect its policyholders from needless suffering and loss 
= life. The results will soon return the relatively small cost of operating the 
ureau. 

Preventing Disease.—In aiding in the prevention of disease, the bureau_will 
issue health bulletins from time to time, giving policyholders the benefit of_ the 
discoveries of science and of the experience and advice of the highest medical 
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authorities. Statistics show that the death rate from consumption, — and 
other communicable diseases is decreasing, while the death rate from iseases of 


the heart, brain, kidneys and other degenerative diseases, is increasing. 

Discovering Disease.—It is the intention, through the health bureau, to also 
aid our policyholders by correspondence and by medical examination in discover- 
ing symptoms or presence of disease in time to effect a cure or arrest its progress. 

Correspondence.—The policyholders of this society are invited to communicate 
freely by mail with the health bureau regarding their physical condition, and 
such suggestions will be given as seem justified by the information furnished and 
which 2 due regard for medical ethics and legal requirements wil] warrant. 


Free Medical Examinations—Every Two Years.—To further assist in discover- 
ing disease in time to prevent serious results therefrom, this society, through its 
local doctors, will give any of its policyholders who request it free medical ex- 
amination at the close of each two-year policy period, providing the premium 
then due is paid on or before the due date. These two-year periods will com- 
— with the date of the policy and end with each second anniversary there- 
after. 

The first bulletin has been issued and gives much valuable advice, the 
following of which needs only the application of a little common sense 
and care. It is not in human nature to expect that a large proportion 
of persons will avail themselves of this offer on the part of the so- 
ciety, but it is a step in the right direction, and as such is worthy of a 


full and free trial. 





The Pittsburgh Life and Trust Secures its New York License. 


On July 28, Superintendent of Insurance William H. Hotchkiss issued 
a certificate of authority. to the Pittsburgh Life and Trust to transact 
business in New York, after he had received from Attorney-General 
O’Malley an approval of the company’s charter. The Pittsburgh Life 
and Trust therefore can now proceed to solicit business in New York, 
while the Washington Life disappears as a separate, active organiza- 
tion. The New York Department relinquished the administration of 
the latter company on July 1, and in connection therewith Mr. Hotch- 
kiss says: 


The Department took hold in February and retained control and supervised 
the business of the Washington Life Insurance Company until July 1. Its busi- 
ness was in charge of Chief Examiner Hadley, assisted by Examiner Smith, the 
latter being located at Pittsburg. The Department was thus able to avail itself 
of the office force of the Pittsburg company. It also maintained a small staff 
in the old office of the Washington Life Insurance Company in New York city. 
During the period of administration the property of the Washington Life was 
vested in the Superintendent, its income collected and the policy obligations 
promptly met. Inquiries from interested parties were investigated and answered, 
the fears of policyholders quieted and every effort made to continue the business 
of the company as a going concern. } 

This familiarity with the company’s affairs proved of great value to the Depart- 
ment in finally reaching conclusions which resulted in the second reinsurance con- 
tract, it being thus possible for it to treat the subject at first hand and through 
its own experts. As a result a precedent has been established which it is thought 
will make companies hereafter seeking to mene more solicitous of the rights of 
policyholders as well as suggest the wisdom of Departmental intervention should 
such rights be endangered. ; 

While any statement of the cost of this administration would necessarily be 
somewhat incomplete, for the reason that the office force of the Pittsburg Com- 

any was availed of by the Department’s examiner in charge at that end, the 
ollowing facts and figures are perhaps worthy of note: 

The total apparent expense of administering this $19,000,000 company—such 
administration covering a period of four months. and including also the July 
salary of Examiner Smith, who has, during the month, remained at Pittsburg to 
supervise the starting of the fund account books for the Washington Life—will 
not exceed $4,500, the division of this expense thus far being approximately: 
Salaries of examiners, $2238; expenses of examiners, $1038; miscellaneous ex- 
penses (clerical, stenographic, etc.), $1009. 

It was unnecessary to employ counsel, and the only equivalent to receivers’ 
fees is in the salaries of the examiners. What the expenses would have been 
had receivers been appointed the experience of the past few years may suggest. 





The Future of Life Insurance. 


One of the most interesting addresses delivered at the banquet cele- 
brating the fiftieth anniversary of the Equitable Life last week was that 
by E. A. Woods, the society’s manager at Pittsburg. We present the 
following extracts: 

The celebration of the first half century of our society naturally causes us 
to look forward and form some surmise as to what changes the next half 
century may bring. From the infant company that fifty years ago to-day 
started with fourteen applications, secured for a company with only ex- 
pectations, it is a far cry to the established institution of to-day. * * * 

What future has life insurance? The population of this country is 
doubling every thirty years; its wealth, already exceeding that of any 
other two nations, doubles every twenty years. Life insurance is doub- 
ling every decade; three times as fast as our population, and twice as 
fast as our wealth. The 49,000 policies in force when the Equitable 
started have grown to 25,852,405; the $141,000,000 of insurance to $14,- 
618,952,277; the 6568 policies for $20,105,453 issued in the entire country to 
800,784 ordinary and 4,366,063 industrial policies for $2,063,076,405. Nor is 
there any evidence that this growth of population, wealth or insurance 
has abated. What limits can we fix to the growth or wealth of our 
country? When it is considered that about the area of New York State 
supports 40,000,000 population in England; and that our annual crop 
output, now equalling the total wealth cf many European nations, will 
be doubled when the artificially irrigable 75,000,000 acres are reclaimed. 
Ignoring the increase of population and wealth, life insurance would still 


be a great business if only terminations were replaced. But we have no ~ 


rieed to so restrict our ideas of its future. Statisticians tell us that 
there aré but 1,600,000 persons who own one or more shares of stock in 
our various railroads, industrial, banking and other corporations; 1,838,- 
000 persons owning stock in building and loan associations; 8,588,811 


THE SPECTATOR 





[Thursday 


savings bank accounts, and 8,600,000 persons owning their homes. It can 
probably, therefore, be said that the owners of the 25,000,000 life in- 
surance policies somewhat equal in number those interested in all other 
financial enterprises in this country combined. This is justly called the 
popular American investment, a tribute to the ability and willingness of 
Americans to provide for their wives and children whom they love. What 
limit can there be to the future of an institution now established on so 
firm a foundation, of such rapid growth in the past, in so prosperous and 
rich a country, with its clients touching almost every home in this great 
nation, and providing for the all-important protection of home, wife, 
children and old age? 
a ca * 

Is insurance overdone? If the lives of the country are worth three 
times the value of its property, the $14,000,000,000 of insurance bears a 
small ratio to the $330,000,000,000 our lives are worth, and the $150,- 
000,000 of death claims annually paid are but a trifling proportion of 
the $3,500,000,000 that our deaths cost annually. So long as the insur- 
ance carried upon the lives of American people is less than one-third of 
the fire insurance carried upon their property; so long as it hardly equals 
one year’s income of the nation; so long as the premiums paid are but 
three and one-half per cent of our yearly earnings, or of the deposits in 
our banking institutions; but six per cent of our agricultural produc- 
tion; so long as we are saving by means of life insurance hardly more 
than we are paying for sugar, less than for tobacco, little more than half 
of what we pay for beer, hardly more than we pay to run our 146,000 
automobiles; but about one-third of what we pay for alcoholic drinks 
of all kinds, and but one-fourth of what. we pay in taxes for maintaining 
the nation; so long as we spend, in taxes for war, navy and pensions, 
more to protect our homes from the possibility of war than for the 
certainty of death and old age, the business is not overdone. 


* * * 


Will life insurance be done through agents? With life insurance a 
recognized part of each man’s affairs; with the necessity for expert and 
experienced advice in the selection, securing and drawing of the proper 
policy, with the various changes to be made in the beneficiary and mode 
of payment; with the changing circumstances of the policyholder; with 
premiums to be looked after, loans arranged, and the interest of the 
policyholder safeguarded and furthered throughout the entire history of 
the policy, an agent accessible to the insured will always be necessary, 
and his place can never be filled by a distant home office. The whole 
tendency of business is no longer, as in the Orient to-day, for the seller, 
sitting in the bazaar, to await complacently and with infinite patience, 
the coming of the buyer to dicker with him through interminable hours, 
over the cup of coffee or the hookah; but in every line of business the 
seller, through his agent, now comes to the buyer. Life insurance will 
not be the one institution to do away with salesmen, especially when, 
like religion and the making of a will, this is one thing that it is 
natural for everyone to seek to evade; and human nature will have to 
change before men, in any large number, will voluntarily seek it. But 
the necessity for the agent is not a matter of conjecture. Gladstone, 
decades ago, recognizing the economic value of life insurance, felt that 
if it were furnished by the government, solicitors might be discarded; 
but, notwithstanding the success of government savings banks in Eng- 
land, the attempt to do away with agents has resulted in the fact that 
but 15,000 persons, mostly themselves government employees, are so 
insured in that country, while 25,000,000 policies are carried in companies 
employing agents. English companies of undoubted strength and a cen- 
tury old, without agents, issue but a few hundred policies a year—a fair 
day’s business for the Equitable. In our country the experiment of fur- 
nishing life insurance through its savings banks, being tried by so con- 
servative a Commonwealth as Massachusetts, is not making an impres- 
sien upon the insurance business. If those visionary persons who believe 
that life insurance can be done ‘‘over the counter’’ could be induced to 
buy stock in companies organized to sell insurance that way, a few years 
would bring wisdom valuable because purchased at so dear a price. 
When people will attend to their civic duties without the necessity of 
party organizations, campaign meetings, and all the machinery now nec- 
essary to arouse political interest when soliciting by salesmen is dis- 
earded in every business; when people will be good for nothing—as most 
of us are—instead of requiring the enormous expenditure required to 
build and maintain churches, to encourage people to do what they should 
from mere self-interest; when the millennium comes, it may be that 
insurance can be effected without agents; but the fear of the advent of 
the millennium does not yet appear to be causing any perceptible anxiety 
on the part of those whose business interests will be disturbed when it 
arrives. 

* . * 

What will be the type of the agent of the future? The agent has de- 
veloped and certainly improved with the business. Life insurance, the 
company and policy of fifty years ago are just as much out of date as 
the methods and character at that time of agents. When the Equitable 
started there were no trained, experienced life insurance men. Most 
modern professions and many trades are of recent origin. It is an age 
of specialization. It is not surprising that the last half century, which 
has witnessed the development of life insurance, has not yet fully de- 
veloped the typical agent. 

ed = HE 

The agent of the future will be to his community, in the all-important 
matter of providing for widows and children and old age, the financial 
adviser, the counselor in all matters pertaining to life insurance, de- 
serving and receiving the confidence of his neighbors and policyholders 
as the family lawyer and the family physician. He will be a trained 
and experienced as well as a conservative and upright man. He will 
place security, liberality and service far above dividends.- He will not 
be a transient man; he will select insurance as worthy of his best life 
work. He will not be chained to old traditions and methods, but will 
adopt the newest. He will not seek to stand on the character reflected 
on him by the business, but will know himself worthy to be entrusted 
with the future of the widow and orphan;.to defraud whom, either di- 
rectly or by misrepresenting the provision the husband or father makes 
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for them, deserves the opprobrium that is proverbially cast upon one 
who robs the widow and fatherless. 

He will be a prosperous man—more so than most in his community, 
because of the permanence of his employment, and his income steadily 
growing with increased experience, clients, and renewal income. He 
will select his vocation, company and field, and be as slow to change any 
of these as the doctor or lawyer—no longer the rolling stone of the past 
who, frequently changing his business, company and district, could only 
hope for success by expecting all laws of business success to be re- 
versed. He will build up a stable clientage whose confidence he will 
enjoy, and all of whose insurance he will permanently control, and will 
find his richest field and asset among his Equitable policyholders and 
their constantly widening influence for him. He will be prosperous be- 
cause less affected by adverse financial conditions than most; for times 
of financial stress not only seldom prove disastrous to the successful 
agent, but, on the contrary, secure a harvest not possible to reap in 
prosperous times. He will be prosperous because he will himself prac- 
tice the thrift and conservatism he preaches. No class of men to-day 
give such substantial evidence of their sincerity as life insurance agents 
do in the insurance they themselves carry. 

* * 


There are some here who can look back upon long years well spent in 
this work, and who are now in the evening of life, and must soon go to 
their final account. If pure religion and undefiled is to visit the father- 
less and the widow in their affliction, to bring help in time of deepest 
trouble; to induce the bearing of one another’s burdens—may not such 
look back upon their life work, not feeling that it has been spent to no 
purpose, but as having been filled with the most practical form of re- 
ligion—of helping one another? As we think of the almost Aladdin-like 
growth of insurance, and of our society in the past; of the Equitable’s 
impregnable position in the present under our able president and officers, 
and look forward to a future bright with promise as the rainbow after 
the storm, shall we not press forward with renewed courage, confident 
that we have only to do our part to receive all the richness of the 
reward? 





—The Home Life of America, Philadelphia, Pa., has declared a six per cent 
dividend to stockholders. 

—G. H. Cunningham has resigned his position as auditor of the United Surety 
Company of Baltimore, Md., to become connected with the Scranton Life In- 
surance Company of Scranton, Pa. 

—The semi-annual statement of the Fidelity Mutual Life shows net ledger 
assets of $18,316,637, an increase of fifteen per cent over the corresponding 
period of last year. In the six months the company wrote $10,061,465 and had 
in force on June 30 $121,967,062. The company has modified the limitation on 
one life without reinsurance, so that on the very best lives under sixty years of 
age $50,000 will be carried by the company, except under term or minimum- 
premium contracts, on which the limit is $30,000. 





THE WEST. 





Consolidation of Two St. Louis Life Companies. 


Beauford McKinney, secretary of the Great American Life of St. 
Louis writes to THE SPECTATOR as follows: 


At the stockholders’ meeting of the International Life Insurance Com- 
pany of St. Louis, held July 13, and at the stockholders’ meeting of the 
Great American Life Insurance Company, held July 22, it was prac- 
tically unanimously resolved to consolidate the two companies into a 
new corporation under the name of International Life Insurance Com- 
pany of St. Louis. 

The following board of directors were elected: W. S. Dickey, presi- 
dent W. S. Dickey Manufacturing Company, Kansas City, Mo.; E. A. 
Babler, medical director International Life Insurance Company; "Massey 
Wilson, president Great American Life Insurance ‘Company; August 
Schlafly, banker and capitalist; Wm. H. O’Brien, generai counsel Great 
American Life Insurance Company; George P. Murrin, capitalist; James 
P. Hinton, banker, Hannibal, Mo.; Harry M. Rubey, president Missouri 
State Bankers Association, Macon, Mo.; R. T. Brownrigg, general coun- 
sel International Life Insurance Company; A. C. Landon, banker, Clin- 
ton, Mo.; P. J. Doerr, cashier Lafayette Bank, St. Louis, Mo.; Wm. D. 
Cowen, vice-president National Bank of Commerce, St. Louis, Mo. 

Six of this board were selected from the old board of the International, 
and six from the directorate of the Great American. On August 17 the 
Insurance Commissioners of Missouri and two other States will sit as a 
commission to review and approve the articles of consolidation. Upon 
the approval of this commission the board of directors will elect officers 
for the new company. The officers, directors, stockholders and agents of 
both companies all seem much pleased with the consolidation, and great 
things are expected for the new company. It will have a capitalization 
of $620,000, and actual cash surplus sufficient to run its assets to more 
than $1,000,000. 

The Great Aanetioun is now licensed in fifteen States, and in the 
first six months of this year has produced five millions of business. 





Ohio Notes. 
[From OuR OWN CORRESPONDENT. ] 


Herman Moss, general agent of the Equitable Life at Cleveland, 
states that the business of his office has shown a fine increase over any 
of the best years he has had in the past. Most of the business now being 


written is on the limited payment life, which counts up well in premium 
returns. 

Superintendent of Insurance C. C. Lemert and Actuary S. E. Stilwell 
of the Department were in New York last week taking depositions in 
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the case of the State of Ohio against the Union Central Life. 
case in which there is a dispute between the State and the company 
about the amount of surplus that should have been credited to the ac- 


This is the 


count of policyholders. The company claims more as the result of non- 

participating business in the way of profits than the State is willing to 

allow. O. M. C. 
Cleveland, July 31. 





—Wilbur Wynant, agency director of the Cleveland Life, has retired. 

—A. G. Portch has been appointed actuary of the Franklin Life of Spring- 
field, Ill. 

—The Bankers Life of New York and the Missouri State Life of St. Louis 
have both applied for admission to Iowa. 


—-The Agents Association of the Equitable Life of Iowa, which was recently 
organized at Kansas City, held its first meeting this week at Chicago. W. J. 
Fulmer, president of the association, made an address, and a number of papers 
were discussed. The meeting closed with a banquet. 


—The business of the Old Colony Life of Chicago for the first half of 1909 
was more than double the entire business of 1908, and the prospects for the 
last half of 1909 are very promising. The company now has nine well-estab- 
lished general agencies, which are adding to their local forces gradually and per- 
manently. 


—The announcement of the resignation of S. B. E. Seese as general agent for 
the Union Central Life in the State of Washington has led to a report in some 
quarters that the company had withdrawn from the State. Secretary John D. 
Sage advises us that the company is still licensed in W askington and expects to 
continue to do business in the State. 


—The Savings Life Insurance Company of Illinois, with head offices at Peoria, 
fas incorporated on July 10, with a paid-in capital of $100,000, and expects to 
begin business next week. It will operate on the non-participating pian solely. 
The officers are: Charles J. Off, president; Frank C. Godel, vice-president; J. 
Fred Griffith, secretary and manager; Clifford Off, treasurer, and Charles O. 
Whitney, assistant manager. 

—The Forest City Life of Rockford, Ill., has been chartered and has begun 
writing business under the assessment law. As soon as sufficient business has 
been written, the company will reorganize on a stock basis. The officers are: 
George M. Reynolds, president; A. D. Warner, vice-president and general man- 
ager; George Brearly, secretary; T. V. Engstrom, vice-president and -treasurer; 
Dr. F. H. Kimball, medical adviser; Bruce H. Garrett, counsel. 

—The Commonwealth Life of Omaha, Neb., has been incorporated, with an 
authorized capital of $1,000,000. The company, which was organized by a num- 
bez of Nebraska bankers and real estate men, will engage in a straight life in- 
surance business. The officers are as follows: President, E. M. Fairfield; first 
vice-president, F. A. Nash; second vice-president, J. B. Dinsmore; secretary, 
Van B. Lady; treasurer, A. B. Hunt; superintendent of agencies, C. H. Clancy. 

—The Order of Unity of Pittsburg, Pa., announces that its new form of benefit 
certificate has become immediately popular. It is issued for $1000 only and is 
partially on the annuity basis, all former certificates issued having been wholly 
for monthly incomes. Immediately upon notice of death there is due the bene- 
ficiary $250, and thereafter a monthly instalment of $12.50 per month for five 
years. Upon attaining the age of seventy the member himself receives a monthly 
benefit of $12.50 covering a period of eighty months. 

—Mrs. Emma S. Olds, the chief Ohio officer of the Ladies of the Maccabees: of 
tne World, is writing the ritual for the “‘junior department,” which is being or- 
ganized of girls between 12 and 18 years of age, with a view to instilling in them 
the principles of fraternity and thus preparing them for future membership in 
the order. The order itself numbers over 150,000 members, and the plan of a 
junior department has been received with such enthusiasm that the “Maccabee 
Cadets” bid fair to also become the largest organization of its kind. 





THE SOUTH. 





New Orleans Items. 
[From OUR OWN CORRESPONDENT. ] 


Losses approximating $35,000 have been suffered within the last two 
weeks by fidelity bonding and surety companies operating in New Orleans. 
One lost $25,000 on the bond of Wyatt H. Ingram, Jr., trust officer of the 
Hibernia Bank and Trust Company, and the other’s loss was $10,000 on 
the bond of Joseph Q. Gowland, a notary, who is alleged to have em- 
bezzled $16,400 of his clients’ money. Both men are in jail. Ingram has 
been charged in twelve indictments with forgery and embezzlement, 
and Gowland is held for forgery and grand larceny. Ingram’s shortage 
with his bank is said to be about $100,000. It is stated, however, that 
the banks will lose less than $40,000. 

The Louisiana National Life and the State Commissioner of Insur- 
ance have adjusted the differences which arose between them some 
time ago with respect to the insurance of a certain class of policy and 
which resulted in the temporary suspension of the company’s license. 
The license was restored and suits were instituted to test the validity 
of the policy. These suits have since been withdrawn. Regarding the 
matter Commissioner McGivney says: ‘The Louisiana National Life, 
through its attorney, has notified the Insurance Department that it will 
order dismissed the suit brought by the company at Baton Rouge, to 
determine the validity of the coupon guaranteed dividend policies that 
the company will discontinue the issuance of such policies in this State, 
and that it will hereafter sell only straight non-participating policies 
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without any coupon attachments, with an annually reducing premium, 
which is approved by the Insurance Department, and with full reserve 
and cash surrender values required by the laws of this State.”’ 

New Orleans, July 31. MAGNOLIA. 





The Southern States Life Insurance Company. 


Progress of a most commendable kind is being made by the Southern 
States Life Insurance Company, which has its executive offices at At- 
lanta, Ga. In the year ending with June 30 last it made good gains in 
business and surplus strength, and President Wilmer L. Moore feels 
well satisfied with the showing. His field force may also feel greatly 
encouraged over the outcome of their persistent work. The following 
figures cover the semi-annual statement of the company, and also its 
progress since organization: 

Sem1-ANNUAL STATEMENT, JUNE 30, 1909. 


TE DG BONS ons ois cnsiccocksrcbchasahermvecboeves seseasee $505,988 
Liabilities. 

OE CE POL Oe EET ere eT $317,426 

PS TRIED | os 006 6.5.55.65 0 6 SNES 6 PDK DD OP ARED ET SOLES eho eee 5,211 

Surplus to policyholders .....,....-..ssseessevccccccccccssccececcs 183,351 

Income during first six months of 1909............ccceccccccccceees 194,519 

Total disbursements during first six months of 1909.................. 124,438 
Amount of insurance written from January 1, 1909, to June 30, 1909, 

EO DOUG o.o0 6a 39.65 6 cas ads aw eee eee ae Sie necn ees ears oe 2,067,809 

Amount of insurance in force June 30, 1909, on paid-for basis........ 9,842,722 

Death losses paid January 1 to June 30, 1909............eseeeees is 18,500 

CoMPARATIVE STATEMENT FROM ORGANIZATION. 

Surplus 

Premium Policy to Policy- 

Income. Assets. Reserve. holders. 

May 1 to June 30, 1906....... $14,960 $163,547 $8,228 $152,353 

July 1, 1906, to June 30, 1907. 169,505 277,822 118,715 154,431 

uly 1, 1907, to June 30, 1908. 323,655 402,700 287,090 152,352 

uly 1, 1908, to June 30, 1909. 371,061 505,988 317,426 183,351 

INSURANCE IN FoRCE. 

Bay 2t6 June $0, 1006) vicsceecccsvnsecctvehanes Rape hateeeseueeieew $311,000 

uly 1, 1906, to june 30, 1907... .. 4,128,000 

uly 1, 1907, to June 30, 1908..... 7,595,164 





NG, 00 FUNNEL IID oo nnn ony covidyn sbespkvanen ne basen yes 9,842,722 
Death losses reported and unpaid, none. 





—Insurance Commissioner Thos. B. Love of Texas has ruled that under the 
new insurance law, effective June 12, no insurance company formed under the 
laws of another State can be granted a certificate of authority to transact business 
in Texas unless its capital stock has been fully paid up. 

—-Announcement has just been made of the completion of the sale of the 
first issue of 10,000 shares of stock of the Equitable Life of San Antonio, Tex. 
Selling of the second issue will begin at once. Matters preliminary to organiza- 
tion are now being taken up; a charter has been secured from the State, and the 
company will be doing business before the new year. 

—Lahroy C. White this week assumed the duties of actuary of the Southland 
Life of Dallas, Tex. Mr. White is a young man of some ten years’ experience 
in life insurance, having been trained in the office of the Fidelity Mutual. He is 
an associate of the Actuarial Society of America and is considered capable of 
successfully discharging the duties of actuary to a young and growing company. 

—The Great Southern Agency Company of Memphis, Tenn., which is pro- 
moting the Great Southern Insurance Company to write life, casualty and 
liability insurance, is issuing a monthly paper known as The Erogram. The 
first pages contain the portraits of the winners in the June contest on stock sales. 
The insurance company is to have a capital stock of $500,000. Claude D. Corey 
has been appointed superintendent of agents in the insurance department. 


—J. M. Johnson of Louisville, agency director of the Southeastern department 
of the Michigan State Life, has resigned as of August 1. The agents in Mr. 
Johnson’s late territory will hereafter report direct to the home office. It is 
understood that Mr. Johnson joins the Fidelity Mutual Life of Philadelphia in 
the capacity of supervisor of agents of the Middle Western States, with head- 
quarters at Louisville. 

—The Columbian Woodmen keeps on the even tenor of its way. On January 1, 
surplus was $145,000. Early in March, when examination was conducted by 
the Indiana Department, it had increased to $161,000, and on August 1 had 
climbed above $200,000. Prof. W. W. McClure has successfully opened up the 
work in New Mexico. Col. C. M. Hitch, ex-Executive Secretary of the State of 
Georgia, is making satisfactory progress in Virginia. 

—The Arkansas Life Insurance Company has been organized at Little Rock, 
Ark., with a capital of $200,000, of which $62,480 has already been paid in: W. 
W. Hurst is president; Geo. R. Stanford, vice-president, and C. Strickland, 
secretary and treasurer. Mr. Hurst is now vice-president, and Mr. Strickland, 
secretary and manager, of the Industria] Mutual Indemnity Company of Little 
Rock, Ark., a mutual company which has been operating in Arkansas for several 
years and has quite an extensive business throughout the State. 

—The Mississippi Valley Life of Little Rock, Ark., took over its agency de- 
partment in May, and, with the re-establishment necessary to be done from that 
beginning, was able to write $81,000 during May, $120,000 in June and about 
$200,000 for the month of July. By September 1 the company expects to have 
in force $1,000,000 of insurance. At present it is confining its entire time and 


attention to the organization of its agency force and the writing of business in 
Arkansas, 
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MISCELLANEOUS LIFE NEWS. 


THE INSURANCE YEAR BOOK FOR 1909-1910. 


The thirty-seventh annual issue of The Insurance Year Book has just 


been published by The Spectator Company. In its several annual issues 
this work has expanded with the growth of the insurance business, new 
features having been constantly added to its mass of information as the 
conditions demanded. Its present development is the result of a series of 
evolutions similar to those through which the insurance business itself 
has passed. Like most of the companies, it has grown in size and im- 
portance, and from a small volume of 100 pages or so, it has become a 
two-volume book, containing together about 2500 pages. One volume 
is devoted to life, casualty, surety and miscellaneous insurance, the other 
to fire and marine insurance. Both volumes are recognized as standard 
authorities in their several fields, and indispensable to every insurance 
man as works of reference. A condensed summary of the contents of 
each volume is herewith presented. 


THE LIFE, CASUALTY AND MISCELLANEOUS VOLUME. 


Over 1200 pages are devoted to the data relating to life, casualty and 
miscellaneous insurance, all of which is carefully compiled from authori- 
tative sources. This volume is divided into two sections this year, the 
first dealing with life insurance, and the second with casualty, surety 
and miscellaneous insurance branches. The life section opens with 
the statutory requirements of the several States and Territories, 
giving a synopsis of the laws-relating to the admission of life 
companies, as well as assessment organizations and fraternal orders. 
It deals in an exhaustive manner with the transactions of foreign com- 
panies, showing in comprehensive form details of the business of life 
companies throughout the world. Canadian insurance interests are 
handled in a special department covering the entire range of the busi- 
ness in the Dominion for a period of ten years. 

The tremendous business transacted by the life insurance companies 
of the United States is analyzed from every point of view in a most 
elaborate series of tables, permitting comparisons of transactions from 
year to year. Among these tables may be mentioned the aggregates for 
each of the fifty years of the existence of the Insurance Department 
of the State of New York; payments to policyholders and accumula- 
tions for their benefit; the growth of industrial insurance; dividends paid 
to stockholders; also tables of percentages showing the rate of interest 
earned, expense rate and termination by surrender and lapse for a period 
of twenty years. These tabulations are of great interest and instructive 
to all engaged in the life insurance business. 

A valuable department of this volume of The Year Book is that given 
under the heading of Life Insurance History, and occupying upwards of 
160 pages. In that department are shown the figures of all existing level- 
premium companies of the United States, numbering over 180, year by 
year, since organization, and covering the principal items of their annual 
Much of the data given relating to the earlier years of 
many of the older organizations is unobtainable through any other work, 
and the whole constitutes a complete history of the business during the 
past sixty-six years. The Life Insurance Compendium comprises a sec- 
tion of about 100 pages, giving an analysis of the statements of the life 
insurance companies for the past two years in a most comprehensive 
manner. No State Department covers all the companies of the United 
States, and The Insurance Year Book is the only publication that sup- 
plies full details of the official annual reports of every company, from the 
smallest to the largest. The department of Life Insurance by States 
covers the transactions of the individual companies in each State and 
Territory for the past year, and is a feature of great interest, showing as 
it does the distribution of life insurance throughout the country. Other 
important and valuable features of this volume are given under the 
headings of the gain and loss exhibit for 1908, retired companies, di- 
rectors, life underwriters’ organizations and list of actuaries, while the 
record of the year shows in handy form the numerous changes in com- 
panies and in company officials. A department covering many pages is 
devoted to important particulars relating to stipulated premium com- 
panies, assessment associations and fraternal orders, including also 
assessment accident and sick benefit societies, the statistics covering two 
years. 

The section devoted to casualty, surety and miscellaneous insurance is 
very complete, everything relating to those branches being brought to- 
gether. A most complete synopsis of the statutory requirements re- 
garding the admission of companies to other States is presented, while 
elaborate tables show the statistics of the business by individual com- 
panies for the past ten years, also the business of each company in the 
several States and Territories during 1908, and the dividends paid to 
stockholders for twenty-five years. A valuable feature of this depart- 


ment is an extensive chapter on liability insurance, giving the history of 
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its development, which fitly supplements the statistical exhibit and con- 
tains a large amount of useful information. There is included also a list 
of the directors of the various companies and an extensive list of field 
men with their several locations. Underwriters in the several branches 
covered by this section will find a vast amount of important information 
therein which is obtainable in no other form. 


THE FIRE AND MARINE VOLUME. 


The fire and marine volume of The Insurance Year Book for 1909-1910 
embraces about 1400 pages of information of such variety and scope that 
it is likely to be referred to daily in the office of any enterprising fire 
underwriter. Many questions arise in the course of business to which 
the company official or manager, general, special or local agent desires a 
prompt answer, and it is probable that the latter will be readily found in 
one of the numerous divisions of The Insurance Year Book. It is im- 
portant, therefore, that a copy of the latest edition of this valuable 
annual publication should be kept constantly at hand; it will save much 
time and correspondence. 

The Insurance Year Book, fire and marine volume, is practically a com- 
pendium of the detailed statements of all fire and marine insurance in- 
stitutions operating in the United States, both American and foreign, 
licensed and unlicensed. The latest detailed statements of the companies 
are included in the department entitled ‘‘Reports of Fire Insurance Com- 
panies,’’ and they are subdivided into groups as follows: American 
Stock Fire and Marine Insurance Companies (licensed); Foreign Fire and 
Marine Insurance Companies (licensed in the United States); American 
Mutual Fire and Marine Insurance Companies; Underwriters’ Agencies; 
Lloyds and Reciprocal Underwriters’ Associations; Unlicensed American 
Fire Insurance Companies; Unlicensed Foreign Fire and Marine Insur- 
ance Companies, and data concerning each company are segregated so 
that practically all desired information relating to a single company may 
be found by one reference. Some of the information thus given is men- 
tioned below: Company officials, directors and general and special 
agents, with the territory covered; tabulation of the principal items of 
the statements for five years (mutual companies, three years); financial 
statement as of December 31, 1908, showing character of assets and 
liabilities, with the amount of each class; risks and premiums in force; 
business since organization; descriptions of real estate holdings, with 
more or less detail as to cost, market values, etc.; descriptions of mort- 
gage loans; details of securities for collateral loans; list of bonds and 
stocks owned, with par and market values; data concerning San Fran- 
cisco and other conflagration losses, and capital changes and surplus 
contributions, etc. 

“Fire Departments and Water Supply” is the descriptive title of a 
division of The Insurance Year Book, fire and marine volume, which has 
been found exceedingly useful by fire underwriters desiring to ascertain 
the extent of the fire protection maintained in the various cities and 
towns of the United States and Canada. Although the data presented 
are condensed as much as they can be, intelligibly, and are set in small 
type, the matter relating to about 5800 cities and towns occupies over 500 
pages, and would make a very respectable book in itself, well worth the 
price of the whole Year Book. Some of the details given are as follows, 
the department being arranged alphabetically by States, with the cities 
and towns in each in alphabetical order: 

Name; population; fire area; mercaatile buildings, material and height; 
private, ditto; ordinances as to wooden roofs and combustibles; investi- 
gation of fires; average fire loss per year, three years; average insurance 
involved; fire department equipment—numbers of steamers, engines on 
wheels, chemical extinguishers, hook and Jadder trucks, aerial trucks, 
hose wagons, hose carriages, horses; quantity, kind and condition of 
hose; character of fire alarm; number of boxes; value of equipment; 
value of buildings; annual expenses, number of members, etc. As to 
water supply, the information covers source, distance, system, quality, 
reservoir capacity, pumping facilities, miles and sizes of mains; numbers 
of hydrants, valves, meters, services; pressure, domestic and fire; con- 
sumption; cost; bonded debt; interest; cost of maintenance; ownership. 
It will readily be seen that the information as above outlined is of a 
strictly utilitarian nature and well calculated to convey a clear idea of 
the prevailing conditions in the respective municipalities. 

Among the other departments are a list of surplus-line companies and 
brokers, with the names and addresses of parties furnishing the policies 
of the respective companies; short-rate cancellation tables in use in 
various sections of the country; premiums and losses in New York city 
for a series of years; statistics of fires in American cities; a list of State 
insurance officials and dates of next sessions of State legislatures; list 
of automatic sprinklers and their manufacturers; risks covered by auto- 
mobile policies of different companies; companies writing sprinkler 
leakage insurance; stock companies writing tornado insurance; risks 


written and in force; National Board tables of risks, premiums, losses, 
expenses, taxation, ratios, etc.; taxes paid by fire insurance companies 
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in 1908, with ratios to premiums; premiums received by the respective 
companies in various cities in 1908; par, book and market values of in- 
surance companies’ stocks, with yearly dividend rates for twenty-five 
years; a list of companies which have retired in the last half century, 
and a list of those in the hands of receivers, with the names of the 
latter; a list of underwriters’ organizations in all sections of the country, 
with their officers’ names, etc.; data concerning fire insurance companies 
in foreign countries, compiled from special reports and other sources; a 
chapter devoted to insurance in Canada, and tabulations of the home- 
office statements of British and other foreign companies for 1908. 

The book also contains a directory of insurance agents throughout the 
United States and Canada, arranged by States and towns, which occupies 
225 pages, four columns to a page. This list, which is revised yearly, 
indicates the classes af business handled by each agency. There are also 
lists of independent fire loss adjusters, and a list of specially qualified 
insurance lawyers. 

Other features of the fire and marine volume are a list of large fires in 
the United States and Canada from 1700 to 1909, and a record of the year 
to June 15, embracing official changes, deaths, new companies, etc. The 
whole work is fully indexed, and no insurance library is complete without 
it—in fact, it should find a place on the desk of every fire underwriter in 
the country. 

The Insurance Year Book sells at $6 per volume, singly, or at $10 for 
the two volumes, if ordered together. All orders should be addressed to 
The Spectator Company, 135 William street, New York. 





—tThe Essential Statistics of Twenty-eight Representative Life Companies for 
1909 has been received with the compliments of the compiler, Benj. F. Brown of 
Boston, Mass. Mr. Brown’s comments on the turning of the tide in 1908 are 
timely and interesting. 

—‘‘The Complete Family Record” is a blank book providing for the history 
of a husband and wife, their ancestors, descendants and relatives, which ought to 
appeal to the head of every household. Entries in the family Bible are neces- 
sarily brief, but in a record book of this character full details may be given. 
Detailed description of the book may be had on request. 

The Puritan Life of Providence, R. I., to the present date has not suffered 
a single death loss. As the company issued its first policy on November 12, 1907, 
it has gone over twenty months without a death loss. The month of June, 1909, 
was the largest for issued business of any month this year. The agency force 
has been augmented during the past few months, so that at the present time the 
Puritan has the best agency organization since its existence. 


INDUSTRIAL INSURANCE 


A War Upon Consumption. 


The Metropolitan Life of New York has furnished its superintendents 
and detached assistant superintendents with copies of a pamphlet, en- 
titled “‘A War Upon Consumption,” for distribution among industrial 
policyholders in the respective districts. These pamphlets are to be 
distributed by the agents in the same manner and to the same families 
as The Metropolitan. 

Much time and thought have been given to the preparation of this 
pamphlet. In appearance it is very attractive. The title page, printed 
in four colors, shows the tower in the center. On the right side is pic- 
tured a happy policyholder with his family. The light which streams 
from the tower sheds its beneficent rays over the group. On the left is 
a shrouded figure typifying consumption driven into the darkness by 
the light radiating from the tower. In its entirety the picture sym- 
bolizes the company standing between the policyholder and the disease. 

The text has been written in a popular form so as to make it attrac- 
tive and readable to the average policyholder. It describes the nature 
and extent of the disease and the methods of prevention and cure. The 
illustrations have been especially selected for the lessons which they 
teach. They can be understood and appreciated even by a child. 

The company believes that this pamphlet will materially help its 
policyholders in fighting tuberculosis, and aid in reducing the mortality 
from the disease. The great need of such a reduction is shown by its 
statistics. Of 88,542 deaths in 1906, 18 per cent were from tuberculosis. 
Of deaths at age twenty-four, 5677 (45.74 per cent) were due to the same 
cause. 

Particular attention is directed to the announcement asking policy- 
holders who may be tuberculous to write for a list of the sanatoria, hos- 
pitals, dispensaries, etc., in their communities, States and adjacent States. 
This list will be mailed to them from the home office immediately upon 
receipt of the request. It may help afflicted policyholders to obtain 
treatment of which they would not otherwise have knowledge. 

Each agent should have a working knowledge of the sanatoria,. dis- 
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pensaries, etc., available for the policyholder on his debit. A prompt 
recognition of the value of the pamphlet by the agent will soon show 
results and bring about a feeling of confidence on the part of the 
policyholder toward the agent, which the company has always endeavored 
to establish and maintain. The agent, by demonstrating his willingness 
and helpfulness in obtaining treatment, may frequently be instrumental 
in securing the same and thereby make the policyholder a life-long 
friend not only of the company but of himself. 





—Manager W. J. Burn of Brooklyn has the honor of leading the in- 
dustrial forces of the Colonial for 1909. 

—Neil W. Regan, assistant superintendent of the Prudential at Buf- 
falo No. 1, has been appointed superintendent of Rochester No. 2. 

—William C. Bowden, assistant superintendent of the Prudential at 
London, Ont., has been appointed superintendent at Calgary, Alberta. 


—Arthur H. Poulson has been appointed superintendent of the Pru- 
dential, in charge of Montreal No. 2. 

—Mr. G. W. Jewel of McKeesport is at the top of Colonial assistants 
for industrial increase for 1909. The ordinary leader is J. Robinton of 
New York. 

—Samuel Ellenbogen, assistant manager at Newark of the Colonial 
Life, has been appointed manager at Bayonne. Charles H. Owens suc- 
ceeds Mr. Ellenbogan. 

—The American Insurance Company of Savannah, Ga., is in process of 
organization, to do an industrial life business on the mutual plan. J. R. 
Martin, W. L. Southerland, F. W. E. Grewe, J. M. Doty and H. Y. 
Righton are interested in the new company. 

—The most recent changes reported by the Colonial are the following: 
Appointments to Assistancies—A. E. Cox, Newark; W. A. Willatt, Perth 
Amboy; E. I. Weber, McKeesport; E. J. Brown, North Philadelphia; W. 
Mulvehill, Camden; J. Seidenglanz, Trenton; J. Newman, Harlem; J. P. 
Lavelle, West Philadelphia. 


—The well-known summer canvassing ability of the Colonial staff is 
being amply justified by the present results. 
put the per capita mark higher than at any time, and there seems to be 
no difficulty in rolling up the best volume of high-grade increase. Not- 
withstanding the vacation and holiday season there has been a con- 
certed and determined effort on the part of every manager to reduce 
the gross arrears and set new collection standards. The summer season 
will close with higher percentages than ever obtained in the company’s 
history. This, of itself, will furnish a magnificent foundation for the 
work of the fall. The inspiration of the ‘‘Coionial’s Big Year’ is not 
confined to a few localites, but it is evidenced wherever the Colonial 
does business. ¥ 


FIRE INSURANCE TOPICS | 


NEW YORK SURVEYS. 
Fred. S. James & Co. have been appointed general agents of the 
Mechanics and Traders, covering the territory within the jurisdiction 
of the New York Suburban Fire Insurance Exchange. 














Bergen Tallman has been appointed head suburban agent of the 
Firemens of Newark, succeeding H. W. Beals, resigned. 





CHICAGO AND THE WEST. 


Starkweather & Shepley of Chicago have been appointed sole agents 
for Cook county of the Assurance Company of America, with author- 
ity to write surplus business throughout the West. 

Waldo C. Masten has been appointed special agent for Minnesota, 
and Alfred D. Yeaton has been appointed special agent for Wisconsin 
for the New*Hampshire Fire. These two appointees came from the 
home office of the company and will fill the vacancy caused by the 
death of J. O. Lee. 

Napoleon Picard announces that he will retire from the firm of 
Haskell, Miller & Co., local agents at Chicago, on August 1. Mr. 
Picard will devote his time hereafter to his real estate loan business. 


The monthly luncheon of the Chicago Board of Underwriters, given 
on Tuesday, July 27, aboard two of Chicago’s fire tugs, was liberally 
patronized. The boats tied up at Fisk street, and after demonstrating 
what could be done in the way of throwing a number of streams of 
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water, an exhibition was given of the private fire deparment of the 
Commonwealth Edison Company. The members then made a tour of 
inspection of the Commonwealth Edison plant, and found a luncheon 
in store for them before embarking on the return trip. 

It is hoped that a satisfactory working agreement will soon be 
reached by the joint executive committee of the Illinois Field Club 
and the Illinois State Board. This committee recently had a session, 
and the feeling manifested was much more friendly than has pre- 
vailed at such meetings heretofore. 





BOSTON AND VICINITY. 


The entire Boston fire department is solidly in favor of the 
measure which will come up at the next session of the Massachusetts 
Legislature, providing for the installation of a new high-pressure 
auxiliary system for fire protection in Boston, with a pumping station 
at the Charles river basin. The system will cost about $1,000,000, and 
the plan has the full endorsement of the Mayor. The new system 
would connect with the present auxiliary salt-water mains along the 
water front and business sections. It has never been necessary to use 
the salt-water mains, but they are tested at intervals, and are always 
found to be in good working order. But, with the salt-water system, 
it is necessary to obtain a pressure from the fire boats. Should there 
be a fire along the water front, and at the same time a fire in the 
business district where the salt-water mains are located, it would be 
necessary to place one of these fire boats pumping into these auxili- 
aries. With the proposed new system the fresh water would be 
pumped into these mains from the new station, leaving the boats at 
the water front fire. 

The inspectors of the New England Bureau of United Inspection 
held their annual outing at Plymouth, Mass., the past week. 

It is understcod that the Paint and Oil Club of New England, 
which-is located in Boston, and which has several times taken up the 
question of securing lower insurance rates for paint, oil and varnish 
houses, will bring up the subject at the national convention in Phila- 
delphia next October. It will be the subject of an exhaustive com- 
mittee report. 

The New England Insurance Exchange will still further consider 
the matter as to who shall make rates on gas and electric plants and 
gas and electric power plants at its meeting Saturday. 


NOTES FROM PHILADELPHIA. 


On Tuesday last, Chief Dunlap, of the Bureau of Filtration, an- 
nounced that the last extension of the high-pressure fire main system, 
which was started last October, would be finished by August 15. This 
will complete the system in the congested section of the city which 
was begun about five years ago, and pave the way for a further re- 
duction of the conflagration charge by the Philadelphia Fire Under- 
writers Association. 

The Dixie Fire of Greensboro, N. C., and the Cooper of Dayton, 
Ohio, have been elected to membership in the Philadelphia Fire 
Underwriters Association. 

William D. Clauss, formerly with the American Fire of this city, 
and latterly at Rahway, N. J., in the interest of the Underwriters 
Association of the Middle Department, has been appointed special 
agent of the Pittsburg Underwriters and the Humboldt Fire of Pitts- 
burg, to cover at present the suburban field, and eventually Eastern 
Pennsylvania for both companies. He is making his headquarters at 
the Arrott & Hawley Insurance Agency. 

By a unanimous vote the directors of the Monongahela of Pittsburg 
have approved the plan to increase the capital of that company from 
$200,000 to $500,000, the new stock to be issued at $75 per share of par 
value of $50, the fund raised-by the premium to be added to the 
surplus account. They also approved the contract with Whilden & 
Hancock of New York to act as managing underwriters. 


Barnes & Gibson have been appointed second agents of the Boston. 


A. O. Denzel has been appointed district secretary of the Under- 
writers Association of the Middle Depariment at Du Bois, Pa. 
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THE MIDDLE STATES. 





—Richard H. Van Alstyn of Troy, an insurance broker, shot himself last week 
on the grounds of the Island Golf Club. 

—The State of Omaha has been admitted to transact business in New York 
State. 

—Thomas C. Parsons has been elected secretary of the Allegheny Fire of Pitts- 
burg, succeeding Allen H. Craft. 5 

—The California Fire has entered New Hampshire. Frank C. Sturtevant of 
Philadelphia is manager of the company’s-Eastern department. 

—Milton Clark, one of the most prominent fire insurance men of Rochester, 
N. Y., died recently. His death may result in the dismissal of the indictment 
against several local fire insurance agents charged with conspiracy in an alleged 
combine which burdened Rochester with the “pink slip.” 

—Colonel Joseph S. Frelinghuysen gave a-dinner recently to former Governor 
Edward C. Stokes of Trenton at his summer home at Spring Lake. The guests 
included those who made up the military staff of the former Governor. An 
elaborate reception followed at the Spring Lake Casino, which was attended by 
members of the Governor’s staff. 





THE WEST. 
State and Special Agency Appointments and Changes. 
Htiae Fire.—C. R. Boynton, special agent in Kansas, to assist State Agent 
Hardy. 
Glens Falls—Edward M. Reynolds, special agent for Ohio, succeeding the 


late W. B. Durand. 
German-American.—Walter E. Miller, State agent for Illinois. 





—The California Fire has entered Ohio. 

—The Fidelity Appraisal Company of Milwaukee, Wis., has been incorporated, 
with a capital stock of $30,000. Among those interested are C. B. G. Schenck, 
Fred B. Peterson and E. C. Schenck. 


—The Frank M. Bishop Agency at Quincy, IIl., which has been in business for 
a quarter century, has been sold to Bert E. Chatten, who will continue the 
business in the same location, 122% North Fifth street. 


—At a meeting of Lawrence, Kan., business men last week for the purpose of 
discussing the insurance rates under the new law with CharlestE: Eldridge of 
Topeka, a sentiment very adverse to the new law developed and resolutions were 
sent to the members of the legislature from Douglas county and to Governor 
Stubbs asking for the repeal of the law. 





THE SOUTH. 





The Western and Atlantic of Nashville Soon to Begin Business. 


President Geo. S. Parkes of the Western and Atlantic Fire Insurance 
Company has advised the present and prospective stockholders of the 
company that, although it had for some time past been the dominant 
desire and purpose of the management to begin active operations dur- 
ing July, this was impossible, for the reason that much time and atten- 
tion have been expended upon the defails of several large managerial 
contracts having for their object the provision for certain large sections 
of the East, West and Middle West. He is glad to announce that this 
has been brought to a satisfactory conclusion, and the Western and At- 
lantic is assured of an initial year’s premium income of approximately 
one million dollars; also that the company has thus been enabled to 
acquire the association of some of the ablest underwriters—theoretical 
and practical—in the entire country, which is, of course, a valuable ad- 
junct to the company’s welfare, an asset that cannot be estimated. Now, 
however, the management is in position to announce that the Western 
and Atlantic policies will be a real, live commodity within the next few 
weeks, 





Fire Marshal and other Bills in Alabama. 
[From OuR OWN CORRESPONDENT. ] 


A bill calculated to stimulate the organization of domestic insurance 
companies has been introduced into the Alabama Legislature, passed by 
the House and is now up to the Senate. The bill in particular is one 
that provides for the deposit in the State Treasury of $5000 worth of 
securities of Alabama State, county, or municipal bonds, upon the or- 
ganization of an insurance company, and the additional deposit of more 
such securities to equal the reserve value of all policies issued by the 
company. There are a number of provisions to secure the registration 
of policies, so that the Insurance Commissioner may know at any time 
the total amount of the reserve liability of the corporation accumulated 
on Alabama policies, and check this with the securities on deposit in the 
State’s strong box. If these privileges are accepted by a company, the 
Commissioner is required to affix the seal of the State to a certificate 
that such deposits have been made in accordance with the law, and the 
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certificate may be attached to all policies sold by the company—always 
understanding, however, that the State is not guarantor for payment. 

A bill, entitled an act “‘to confer additional duties upon the Secretary 
of State and ex-Officio Insurance Commissioner,” will soon be presented 
to the Legislature, which met in extraordinary session last week. The 
bill has eleven sections, the first of which sections defines the five duties 
as follows: (1) Power to investigate the origin of fires upon request of 
officials of the various municipalities; (2) power to take testimony, under 
oath, in regard to such fires, furnishing same to solicitor; (3) power to 
compel the attendance of witnesses at all investigations or court pro- 
ceedings; (4) the authority to examine all buildings immediately after 
a fire; (5) authority by which the Commissioner can have and hold pri- 
vate investigations, excluding the public. 

The remaining sections of the bill provide that another Deputy In- 
surance Commissioner may be appointed at a salary of $2000 per annum; 
that an additional tax of one-fifth (1-5) of one per centum on gross pre- 
mium receipts shall be levied against all fire insurance companies doing 
business in Alabama, to defray all expenses incurred by the act; that 
the Insurance Commissioner may require the sheriffs of the several 
counties to assist in all investigations, as well as the county solicitors. 
The remaining parts of the bill specify penalties that will ensue for such 
violations. 

The act as drawn up by Insurance Commissioner Frank N. Julian and 
Deputy Insurance Commissioner A. C. Sexton has received unqualified 
endorsement of the Alabama Fire Underwriters Association, which met 
in Birmingham last month. In addition to this, the bill is fostered by 
all of the insurance interests of the State. A number of the State 
legislators have pledged themselves to support the measure. Inasmuch 
as the matter was included in the call of Governor B. B. Comer for the 
extra session of the legislature, it will doubtless be approved by His 
Excellency as soon as presented to him. 


Montgomery, July 31. GOLDEN Rop. 





Ownership of Expirations to be Tested in Court. 


[From OuR OWN CORRESPONDENT. ] 


Suit is about to be instituted by E. S. Sampson of Richmond against 
the Virginia Fire and Marine Insurance Company. So far as ascertain- 
able, the circumstances in the case are as follows: Mr. Sampson for- 
merly had an insurance agency at Culpeper, Va., and the Virginia Fire 
and Marine was one of the companies represented in the agency. Owing 
to an increase in rates required by the Tariff Association, Mr. Sampson 
was found to place some of the business written in the Virginia Fire 
and Marine with some non-board companies which he had in his office. 
Owing to the fact that about half of the business was lost by the Vir- 
ginia Fire and Marine, that company took up the agency and placed it 
in the hands of the party from whom Sampson had originally purchased 
the business. This party agreed, however, not to solicit Mr. Simpson's 
business, whereupon the company took up the agency and placed it else- 
where,- furnishing the party with a list of Sampson’s expirations. Mr. 
Sampson claims that the company had no right to take such action and 
sues to recover loss sustained by him. The outcome of the suit will be 
watched with interest, as it involves the question as to whom the 
agency expirations belong. OLD DOMINION. 

Richmond, July 31. 





State and Special Agency Appointments and Changes. 


German-American.—Lane B. Alexander, special agent for West Virginia. 

National Union Fire-—H. A. Haskell, Ashland, Ky., special agent for Ken- 
tucky and Southern West Virginia. : : 

Home.—A. J. Haltiwanger, J*®, special agent for Mississippi, with headquarters 
at Jackson. 





—T. T. Hay & Bro. of Raleigh, N. C., have been appointed general agents of 
the Western of Pittsburg for North and South Carolina. 

—James B. Smith of Louisville has been appointed general agent of the 
Shawnee Fire for Kentucky, succeeding the late Arthur G. Langham. 

—The Hartford Fire has added its marine and transportation department to 
the office of Howard T. Williams & Co., its agents at Baltimore, Md. 

—Hughs & Yates of Atlanta, Ga., have been appointed general agents of the 
Shawnee Fire for Georgia, Florida, Alabama, North Carolina and South Carolina. 

—E. T. Gentry, special agent of the Continental in Georgia, has been ap- 
pointed assistant manager of the Southern department of the Firemans Fund, 
under Manager Wilson. 

—tThe anti-trust case of the State of Mississippi ex rel. vs. the Royal of Liver- 
pool et al. will be up for preliminary call at rules of Chancery Court of Lee 
county, Miss., on the second Monday of August. 





THE PACIFIC COAST. 





Additional Taxation in Colorado. 
[From OUR OWN CORRESPONDENT. ] 


Secretary of State Pearce of Colorado thinks the insurance companies 
have not been complying with the corporation laws of the State relative 
to filing articles of incorporation and paying the required fees therefor. 
The Attorney-General has been asked for an opinion, which should be 
forthcoming in the near future. At present the Insurance Department 
exacts a flat charge of $25 for the filing of a copy of the company’s 
charter, and in addition to this a company must pay $50 for filing each 
annual statement, $5 for a certificate of authority to transact business, 
$2 annually for each agency license, a yearly corporation tax at the 
rate of two cents for each $1000 of capital stock, and a tax of two per 
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cent on gross premiums written. The latest proposed source of revenue, 
if the Secretary of State’s contentions are upheld, will compel the 
companies to dig up $30 for the first $50,000, and thirty cents for each 
additional $1000 of capitalization. In view of former Commissioner Rit- 
tenhouse’s declaration that the companies were already too heavily 
taxed, the burden of which indirectly falls upon the policyholding public, 
this looks a bit like rubbing it in. 


Denver, July 30. CENTENNIAL. 





MISCELLANEOUS FIRE NEWS. 





THE INSURANCE YEAR BOOK. 


Standard Reference Work of the Spectator Company for 1909 
Issued. i 


The Insurance Year Book for 1909-1910 has just been published by The Spec- 
tator Company, New York, in two large volumes, one covering fire and marine 
insurance, and the other devoted to life, casualty and miscellaneous insurance 
matters. These works have long been regarded as standard and well nigh indis- 
pensable to an insurance office. The current issues are even more replete than 
ever. One volume relates to fire and marine insurance, contains detailed re- 

orts upon some 900 fire and marine insurance companies (stock and mutual), 

both licensed and unlicensed, which are doing business in the United States. 
In addition, there are statistics of fire and marine insurance companies through- 
out the civilized world, and numerous statistical tables bearing upon matter con- 
nected with the insurance business. Among the features recently introduced are 
a table showing the premium receipts in various cities of the respective com- 
panies; one showing the taxes paid by the respective companies, with ratios of 
taxes to premiums, and one showing the risks covered by automobile policies of 
various companies. : ; 2 

The life, casualty and miscellaneous insurence volume is this year divided into 
two distinct sections, the first covering life insurance in all its branches, and the 
second dealing with casualty, surety and miscellaneous insurance. By bringing’ 
together in one section all the data relating to casualty, surety and miscellaneous 
insurance a valuable improvement has been made which will save much time to 
those classes of underwriters. The synopsis of statutory requirements is in more 
complete shape than has ever before been presented. The two volumes of The 
Insurance Year Book, covering about 2600 pages, constitute a library in them- 
selves, and the data contained in them have been carefully compiled and revised 
to the dates of the latest statements. The volumes are sold separately for $6 
each. or the set of two volumes for $10.—Journal of Commerce and Commercial 
Bulletin. 





—tThe California Fire has entered Rhode Island. 


—F. J. L. Harrison of Winnipeg has been appointed an inspector of the New 
York Underwriters Agency for Manitoba, Alberta and Saskatchewan. 


—Samuel Gans, president of the Samuel Gans Salvage Company, died recently 
at Carlsbad, Austria, aged sixty-seven years. 


—tThe conflagration that swept over Osaka, Japan, last week destroyed atout 
20,000 buildings, including banks, government structures and factories. It is im- 
possible to estimate the loss at present. 


—According to a new by-law just adopted by the Spokane Association of Fire 
Insurance Agents, all insurance brokers are to be required to pay to the asso- 
ciation a fee of $50. In case this fee is not forthcoming they cannot do business 
with the local insurance agents. 





Acknowledgments. 

—Fire insurance report of Tennessee covering the financial condition and 
business operations of all fire insurance companies operating in that State as of 
December $1, 1908. * 

—Annual report of the Commissioner of Banking and Insurance of New Jersey, 
covering the condition and business of all fire insurance companies operating in 
that State as of December 31, 1908. 








Casualty, Surety and Miscellaneous 


New Liability Forms of Philadelphia Casualty. 


The Philadelphia Casualty Company has issued new forms of con- 
tractors’ employers’ and contractors’ public liability policy forms. They 
are broad in their covering and simple in their terms, so that they can 
be understood at first reading. The insuring clauses are five in number, 
of which No. 1 covers the insured for a number of classifications of his 
employees wherever they may be in the United States. The experience 
of the company has been that the duties of such employees frequently 
take them away from the locations at which the operations are being 
conducted, so that the necessity for the extended coverage is recognized 
under these forms. 

The company also specifically waives the right to premium on the 
compensation of executive officers of insured corporations. Another 
valuable provision is the agreement to furnish all appeal bonds, thereby 
avoiding the necessity on the part of the assured of depositing collateral 
securities. The new forms contain much to commend them and should 
easily meet with the approbation of the insuring public. 
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OBITUARY. 


ARTHUR W. MASTERS, GENERAL MANAGER OF THE 
LONDON GUARANTEE AND ACCIDENT COMPANY. 


A telegram received on Tuesday, announced the death of Arthur W. 
Masters, the general agent in this country of the London Guarantee and 
Accident Company. 

Mr. Masters was well known, not only in the casualty and surety 
business, but in some fields of life insurance. He was an able execu- 
tive officer, always contending for the right, and right methods, and was 
prominent in the councils of the Board of Casualty and Surety Under- 
writers, and the International Association of Accident Underwriters. 

Mr. Masters has been sick for some years, and at various times during 
his illness at death’s door, but a strong constitution and decided will 
power preserved his life until Tuesday last. ; 

Mr. Masters was born in Amherst, Nova Scotia, later removing with 
his parents to St. Johns, New Brunswick. His father was a preminent 
merchant in that city, dealing largely with shipping interests. Young 
Arthur was educated in St. Johns Grammar School and the Acadia Col- 
lege. The sea, however, had a fascination for him, and at the age of 
seventeen his father sent him on a trip to England, with a view to 
distracting him from the idea of a sea-faring life. The voyage, how- 
ever, only served to augment his taste for the sea, and he determined to 
adopt that as his occupation for life. In 1868 he started as a sailor 
before the mast, acquiring the knowledge of his duties and showed*un- 
usual ability for one in his position. Promotion came to him rapidly, 
and in 1876 he received a certificate as master from the English Board 
of Trade. From that time until 1887 he sailed from St. Johns as com- 
mander of different ships trading to all parts of the world. Three times 
he sailed around the world, visiting every country and studying their 
peculiarities. He was shipwrecked three times, and on one occasion 
spent a whole winter night afloat on a small spar in the Atlantic Ocean, 
being picked up the following day in a nearly drowned condition by a 
passing steamer. 

In 1887, while suffering from an illness contracted abroad, he deter- 
mined to spend some time in his Canadian home for a needed rest be- 
fore resuming his occupation as a seaman. In the fall of that year A.C. 
Edwards, then general manager of the Equitable Life for the Canadian 
Provinces and Newfoundland, persuaded Mr. Masters to join him as 
executive special for the company. Two years later he was promoted 
te superintendent of agencies, in which capacities he served the Equi- 
table Life until 1892 with most creditable work, not only in establishing 
agencies, but in personal solicitation. In that year Mr. Edwards came 
to Chicago as general manager of the London Guarantee and Accident 
Company, Mr. Masters going with him and retaining his position as 
superintendent of agencies. In 1894 Mr. Edwards died, and Mr. Masters 
was left in temporary charge of the business, which he administrated 
with such ability that he was appointed to the position of general man- 
ager, a fairly won promotion which his subsequent activity showed to 
have been well bestowed by the company. 

Mr. Masters possessed great executive ability, was a genial, affable 
gentleman, courteous to all persons, of a cheery nature and made friends 
readily, whom he retained throughout his career. He was a good de- 
bater and accomplished correspondent, and possessed of unusual intelli- 
gence regarding the events of the day. He was also a great reader and 
well grounded in English literature. 

Captain Masters was an honored and distinguished member of the 
Board of Casualty and Surety Underwriters, and at their conventions 
took an active part in all discussions. As stated, he had been a great 
sufferer for several years, and was unable to attend the annual meeting 
of the Board in 1908. He had been invited, however, to read a paper 
before the convention, but being unable to be present, he addressed a 
letter to the Board of such a pathetic nature that it elicited the warmest 
tokens of affection from the other members, many of whom had visited 
him and corresponded with him. In the letter he mentioned by name 
many of the members for whom he entertained the highest esteem, for 
each of whom he had something pleasant to say. The following are 
extracts from that letter: 


My Dear Friends: When the kind invitation of the chairman of the executive 
committee reached me, asking for a paper to be read before the Board 0 
Casualty and Surety Underwriters at the meeting in October, I at first felt that 
Mr. Seward was having a little fun with me; but knowing well the tenderness of 
his heart and that he kept posted on my condition, I thought he was putting 
himself in my place and felt that some small recognition from one of the societies 
of which I have been an active, but am now a quiet, member, would touch a 
tender chord and warm the cockles of my feeble old heart. Then there dawned 
upon me the fact that while George F. Seward, in his personal and private life, 
was one of the kindliest and best of men, as an officer of an insurance board, in 
his official capacity, he would be guided only by the dictates of duty. That he 
would look, in the preparation of the papers for the meeting, to the very best 
sources, and he said to himself: ‘Who better than Masters to tell us of cas- 
ualty?” When the breaking of his aorta has been the saddest happening of his 
life, has left him with us, but not of us (or rather, of us, but not with us), and 
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whose hold on life to-day is in the surety that while there is life there is hope, 
that what is worth at p | for when the sands of life run low are those you love, 


and if recognition shall be in the spirit land that he will look for welcome greet- 
ings from the kindly shades of the casualty and surety men he knew and held in 
affection here. And so you will admit his choice is fitting, as I am first by 
casualty, that is by chance, an insurance man. 

I was a Sailor, some owners said a fairly good one. Smitten by disease, cas- 
ually, I was told by mistaken, but providential, doctors that I must leave the sea. 
By a fortuitous accident (casualty again) an Equitable officer heard me defending 


myself when I was palpably in error, and said: “By dor" a born life insurance 
agent!” He made me one; health recovered; from life to casualty was but a 
step. 


And so by life’s chances on and up, until I have been admitted to your meet- 
ings, gentlemen, and I hope not an unwelcome participant in your debates; and 
my career has taught me that accidents and casualties, chance happenings at 
least, often direct or afford us the opportunity for moulding our lives in different 
channels than we at first intended. 

I tire you, but the subject of human love and brotherly kindness lies close to 
my heart these days. I’ve been ill nearly two years, in bed fourteen months, 
and the despair of nineteen doctors, who say I’m worse than Charles the Second 
when it comes to slowness in dying. The time has dragged heavily at times, and 
I’ve been hard put to it to maintain my courage and patience, but let me tell you 
what helps me along—the letters and visits of Seward, Maybury, Lott, Moore, 
Stone and the old guard of the Conference that are living, the knowledge that 
through co-operation in work I have earned their love and respect and the hope 
that I have that if “‘we shall know each other there” I’m sure of a welcome from 
Batterson, Endicott, Ellis, Marks and Ellerbe, those of the good old Conference 
who have preceded me to the land of shadows. 

I’m afraid I’ve made a sermon of this paper, and a gloomy sermon. It is not 
so intended. I would give much to be with you to-day, to know once more the 
kindly hand-clasp, the welcoming smile of my friends and colleagues, but as this 
is forbidden me, I have been granted the great pleasure of sending a message. 
And it goes from my heart, weakened by disease, but still throbbing with affection 
and esteem for all of you whom I have met and known. And believe me, now 
that my usefulness appears to be sadly dimming, now that in the long, silent days 
I may review my life, it is not the $2,000,000 of assets nor the $2,000,000 income, 
nor the good surplus or large dividends that the United States branch of the 
London can point to that gives me the greatest satisfaction. This it is in the 
weary hours that turns shadow to sunshine, speaks resignation to my active brain 
and floods my soul with pleasantness and peace. 


In another part of this issue of THE SPECTATOR will be found a fine 
portrait of Captain Masters. 


THE TRIBUTE OF EDSON S. LOTT. 

One of the warmest personal friends of Captain Masters in New York 
was Edson S. Lott, president of the United States Casualty Company. 
At the request of THE SPECTATOR, Mr. Lott prepared the following 
tribute to his departed friend: 

“Captain Masters occupied a unique position in the world of American 
casualty insurance, in that every other man engaged in this line of 
human endeavor loved the Captain much or little, as he knew him more 
or less. No other man in the business had so many friends with such 
personal attachment for him as had Captain Masters. He possessed 
in an extraordinary degree the faculty of making, without apparent 
effort, personal friends and holding them through sunshine and shadow. 
Indeed, there never was much shadow when Captain Masters was pres- 
ent. He dispelled shadow and dissolved gloom as the sun dissipates dark- 
ness. Even on his sickbed, and when racked with pain, he radiated good 
cheer and good fellowship, brightness and optimism. 

“The last time I visited Captain Masters, at his home in Oak Park, he 
was in a wheel-chair. I began talking of his illness. He did not permit 
me to get far. He appeared to be more interested in what was going on 
in the outside world. We spent two hours discussing the business prob- 
lems which confronted us. We gossipped about our friends; we 
chatted of the theatres; we talked about anything and everything 
but the thing which, to any other man as sick as was Captain Masters, 
would have been uppermost in his mind. As a matter of fact, while I 
desired to cheer up the Captain, when I called on him, it really was he 
who cheered up me during my stay. He made me forget that he was a 
sick man, and that I had called to condole with him. He was as easy 
and natural, as buoyant and bright, as winning and forceful, and as 
human as ever, and when.I left him he admonished me to ‘Take good 
care of yourself, old chap, because as soon as I get in harness again I 
am going to be a formidable competitor, for while I have been tied up 
here I have been thinking up lots of schemes by which I expect to throw 
a big scare into the camp of every competitor in the land.’ 

“During his illness he kept up a constant correspondence with many 
of his friends. Numbers of his letters were written by him while flat on 
his back in bed, but never once did such a letter reach me which did 
not breathe and bristle with human interest, a keen knowledge of cur- 
rent affairs, and an absorbing personality which was Captain Masters’ 
alone. 

Captain Masters not only justly counted as his personal friend 
and admirer every competitor who had even a slight acquaintance with 
him, but his own people, all those connected with his own company, 
bore a love for him like to that of a dutiful child for a just parent. 

Wherever Captain Masters was, there good feeling prevailed. Neither 
bitterness nor bickering could long hold sway with him about. 
He could and did assuage anger in those with whom he came in con- 
tact. He was outspoken and unsparing in his denunciation of those 
things of which he did not approve, but somehow he never caused per- 
sonal resentment to prevail among those to whom or at whom he talked. 

“Captain Masters was at the same time a graceful and forceful and 
intensely interesting writer. He was also a witty and winsome speaker. 
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Everybody listened when Captain Masters talked, and they were always 
well repaid. Possibly one reason why everybody loved Captain Masters 
was because he loved everybody. He enjoyed life. He loved the world. 
He loved his fellowmen. He could enjoy and appreciate a fine painting, 
a good horse, a well-modeled boat, and a lively contested boxing match. 
He could sail a ship, sing a song, write poetry, discuss politics or re- 
ligion, play with children, and as a child; he was respectful to his elders, 
could make gracious, small talk when the occasion demanded, and discuss 
profound questions with learned men with ease and effect. And he was 
one of the best equipped liability underwriters this country has produced. 

“I am writing hurriedly, for you give me no time in which to do other- 
wise, but perhaps if I had more time I could not bestow greater praise 
upon my dear friend than to say that I believe he justly deserved all the 
good things that have been and will be said about him, which means that 
no man in our own circle has had so many things said about him as has 
Captain Masters. 

“‘He was a successful business man, and he achieved success through 
his own efforts. As a young man, he was inclined to the gay side of life. 
When he came to a realization that serious things were more befitting, 
he rebuilt and made over himself. He had a sure and unrelenting grip 
upon himself, which he maintained to the last. He was an unwavering 
friend. He was a good fellow in the highest and best sense in which 
those words may be applied. Long will his memory remain with us, and 
always will it be an inspiration for us to attempt to acquire the unde- 
niable wealth of good qualities which he possessed.”’ 





Casualty Notes. 





—J. H. Rowe & Sons ot Millersburg, Pa., have been appointed agents of the 
accident and health departments of the Aitna Indemnity. 

—John L. Pierce, formerly Deputy State Auditor of Nebraska, has been ap- 
pointed secretary of the National Accident of Lincoln, succeeding Bion Cole. 

—C. R. Chadwick & Co. of Cincinnati have been appointed general agents of 
the American Casualty of Reading for plate glass lines in the South and Middle 
West. 

—The Bankers Deposit Guaranty and Surety of Topeka, Kan., has made formal 
application to Superintendent Barnes to commence business. It is capitalized at 
$500,000, $300,000 of which is paid up. 

—The United States Fidelity and Guaranty has issued a new manual of rates 
for -bank burglary insurance, effective July 1. The 1906 manual was found to be 
excessive in some cases and inadequate in others. 

—The Western Casualty and Surety of San Francisco has been licensed by the 
California Department. It was organized as the Western States Casualty, but 
decided to change its title to the Western Casualty and Surety. 

—The Pacific Coast Casualty of San Francisco is increasing its capital from 
$200,000 to $400,000 and adding $50,000 to its surplus. When this plan is con- 
summated the company will possess assets close to the million mark. 


—The Kansas City Casualty has been organized at Kansas City, Mo., with 
the following officers: President, Charles J. Schmelzer; vice-presidents, Edward 
S. Yoemans, John P. Townley; treasurer, C. D. Parker; secretary, F. D. Crabbs. 


—tThe Dixie Casualty and Surety of Jackson, Tenn., has filed its charter. It 
will have a capital of $100,000 and a like amount of surplus. The incorporators 
are: I. B. Tigrett, F. B. Fisher, R. F. Spragins, H. E. Draper and T. A. 
Lancaster. 

—Arch. M. Conway, who recently resigned as general agent for the North 
American Accident in Georgia, has been appointed manager of the Pacific Mutual 
Life for the monthly industrial branch in Wisconsin. His headquarters are at 
Milwaukee. 

—Prizes are offered for August by the German Commercial Accident of 
Philadelphia for the smallest percentage of lapse on renewals for $25 new pre- 
miums on the $5 travel policy, and for $65 of new premiums on any form. The 
prizes consist of a gold signet ring, subscriptions to The Saturday Evening Post 
and an extra five per cent bonus commission. 


—Col. Edwin P. Thayer, who has been president of the Security Casualty 
Company of Indianapolis since its organization in 1907, has resigned as president 
and director, in order to devote his entire time to his own business affairs. 
Sterling R. Holt, vice-president of the company, will act as president until a 
successor to Col. Thayer is chosen by the directors. 

—The company being organized by the Federation of Labor will b: known as 
the United States Protective Labor Insurance Company. The insurance written 
will be confined at first to accident, employers’ liability, workingmen’s collective 
and casualty lines, and will take in organized labor throughout the United States. 
The company will be under the direction of members of the executive council of 
the American Federation of Labor. 

—On and after August 1, as per the agreement entered into by the companies 
writing plate glass insurance in Massachusetts, the maximum commission paid in 
Boston will be twenty per cent; outside Boston, brokers will be paid fifteen per 
cent, and twenty-five per cent will be paid as commission to agents. The com- 
panies have also agreed not to anticipate renewals. On the same date the new 
tariff will become effective, which corresponds to a discount of fifteen per cent 
from that of January, 1909. 
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Figency Wants. 





Company Representation Wanted. 

















GREATEST MONEY MAKER 


For insurance agents. Our high class, 
profit-sharing, investment bonds. 


Write for particulars. 


‘THE CENTRAL AGENCY 


WIETING BLOCK SYRACUSE, N. Y. 













THE EMINENT HOUSEHOLD OF 


COLUMBIAN WOODMEN 
ATLANTA, GEORGIA 
STRONG SECURE AND SURE 


Old Loss of 
pers De my, Te! iy, Pa aie, Ar Sr, Lo Er 
Forfeiture of Insurance while Ill and Mentally Disqualified. 


BROADEST IN BENEFITS. PROMPTEST IN PAYMENT OF 
CLAIMS. STRONGEST IN FINANCIAL PLAN. 


the World dares 
Lara mp in a han any One ve opened. ee een ee aw chit Ook 
age. 


The Family Fraternity. | The Premium Fraternity. The Permanent Fratemity. 
Opportunity for Stock Company Agents and Fraternal Organizers. 


OFFICERS: Jonathan B. Frost, T. Bintord, J. G. St. Amand, Peter F. Clarke, P. E 
urray, M. D., W. Jackson, M. Re Clement A. Evans. Counselors 
= Smith and Hastings. 





WE WANT YOU to know that our Health and Accident CERTIFICATES are the most 
liberal and up-to-date on the market 


WE WANT YOU toknow that our District Managers’, Agents’ and Solicitors’ contracts are 
the most liberal made. 


WE WANT YOU to represent us, and you will if you write and get our liberal renewal and 
money-making terms. Address, 


THE PROTECTIVE LIFE ASSURANCE SOCIETY 
Nos. 809-810 Mutual Life Building, BUFFALO, N. Y. 





An interesting proposition to those carrying 


FRATERNAL INSURANCE 


Liberal Commission to Agents, 


AMERICAN SERVICE UNION, 253 Broadway, N. Y. City 





A proposition open to a few old board contract men who 
want to connect with the livest wire in the south west. 


Wire, phone, write or call, 


HODGE, AUSTIN & CO., Room 403, Washer Bvilding, 
San Antonio, Texas. 








Experienced life insurance manager thoroughly familiar with . modern 
agency work and well known in the fraternity, wishes to connect himself 
with a company in a capacity befitting his ability. Write under address: 


S. H. K., care of The Spectator, 
P. O. Box 1117, New York City, N. Y. 









Will invest several hundred thousand dollars in control 
of first-class Life Insurance Company. Address 
ini M ) 
care of The Spectator, P.O. Box 1117, New York City, N. Y. 












Prominent Agents and Brokers. 


PERCY B. DUTTON 


ROCHESTER, N. Y. 


New York State Manager 


Humboldt Fire Insurance Co., of Pittsburg, Pa. 
Teutonia Fire Insurance Co., of Pittsburg, Pa. 

































were DOURSON & CO. 


Pacific Coast General Agents 
Surplus Lines 


Merchants Exchange Bidg. > ~ SAN FRANCISCO 
RWIN & GRIFFIN, NEW ORLEANS, LA. 
General Agents, Louisiana and Mississippi. 


Delaware Fire Insurance Company of Delaware. 
National Lumber Insurance Company of Buffalo, N. Y. 
Adirondack Fire fomacwaee | con mpeny of ee 





of New Y. 
Cis ot New Yor. yea Com \f 
ci ne © Gupes. 
New York Plate Glass Ineurance Com ar oe See 





WARREN M. KIMBALL & CO. 


84 WILLIAM STREET, a 2 e NEW YORK CITY 


Surplus Lines 


Strong European and American 
Stock Companies and London Lloyds 


Liberal Commission Prompt Service 

















mew AN T E D ie 


Hustlers desiring top notch Contracts in growing progressive Company 
Popular up to date Health, Accident and Death Policies 
30,000 risks in forcein thirty States 
Liberal Compensation Guaranteed 
Monthly and Annual Premiums 




















Cash Capital and Surplus $200,000.00 


FEDERAL CASUALTY CO., DETROIT, MICH. 








Hdjusting and Claim Attorneys. 








RATeoR M. BU DeON. Attorney-at-Law 
NORFOL *K, VA. 


Practices in the Supreme Court of the United States and all State and Federal Courts and 
Insurance ts. Have represented Insurance companies many years. 


BUXTON INSURING AGENCY 


36 WILLIAM STREET =: [: NEW YORK 


Special facilities for handling excess lines for loca! agents in any part of the 
country. 
HERBERT BUXTON, sag echoed an “rd surplus line companies 
represen m 
comprising agency of E. "T. Mar & Co.. of Chicago. seaaiiratc , am 
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Established 1870. 


AN HOUTEN & SHERWOOD COMPANY 
LOUIS SHERWOOD, President. 
i6 EXCHANGE PLACE, - - - = 


General Insurance Agents for New Jersey. 
Fire, Casualty, Automobile, Plate Glass, Fidelity Bonds. 


JERSEY CITY 








SCO 


LA. 


a) 


ITY 


f the 


| i 


ITY 
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Prominent Agents and Brokers. 


fictuartal. 








ENRY L. ENGEL 
416-18-20 Walnut Street, Philadelphia Pa. 


Surplus Lines a Specialty Correspondence Solicited 


Ro R. TUTTLE 


Prompt Service 





Syracuse, N. Y. 
New York and Pennsylvania General Agent 


Reliable Fire Insurance Companies 





Ward & Winship Representing Royal Canadian 
96 Meth Laas Underwriters with Assets 

NEW YORK, - - N.Y. over $1,000,000 for Surplus 
Phone, 1764 John Lines in United States. 











poe & KROUSE, General Agents 
325 poate STREET, PHILADELPHIA 


Representing Queen Ci ode oe oe oe 
HAWKEYE “INS. CO., OHIO AND WEST V. 





W.C. Bennett. ESTABLISHED 1869. J. Burns Allen. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia Pa. 
Special Attention Given to Surplus Linea, 


F CHURCHILL WHITTEMORE CoO. 

® 118-120 N, FOURTH ST. (Ist Floor Pierce Bldg.), ST. Bay rn mo. 
Commonwealth, North River, Continental. Garden, Saint Paul, Commerce, Williamsburg! eae, 
Lf Granite State, 
eee 











Prominent Hgents and Brokers at Chicago. 
Go. W. MONTGOMERY M. I- C. FUNKHOUSER 


MONTGOMERY & FUNKHOUSER 
INSURANCE AGENCY 
159 La Salle St., National Life Building, CHICAGO, ILL. 


Firemen’s Ins, Co., Newa1k ; Concordia Fire Ins, Co., Milwaukee; Jefferson Fire Ins. Co, 
Philadelphia ; Western Ins. Co., of Pitts’ ‘h, ; Farmers "& Merchants Ins. Co. 
Lincoln, Neb; and Lloyds Plate Glass Ins. Co., of New York. 


Hetuarial 


AVID PARKS FACKLER 
Ex-President Actuarial Society 




















EDWARD B. FACKLER, LL.B 
Fellow Actuarial Society 


CONSULTING ACTUARIES 
35 Nassau Street, New York (Rooms 1403-4-5) 





Successor to ELizuR WRIGHT 


CONSULTING ACTUARY. 


Thorough Experience. Accurate Work. 
Examinations. Valuations, Accounts Systematized. 


ye C. WRIGHT, 


45 MILK STREET, Rooms 701 and 708, BOSTON, MASS. 
Western Union Code. Cable Address, “* Actuary” 





M. M. DAWSON, F. I. A. 
CONSULTING ACTUARY 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries, 
Member of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


141 BROADWAY, NEW YORK CITY 





( Ramee J. HARVEY, F. I. A. 


Fellow of the Institute of Actuaries of Great Britain 
and Ireland 


CONSULTING ACTUARY 


Address care of COLONIAL LIFE INS. CO., JERSEY CITY, N. J. 





ee BARNETT, 


CONSULTING ACTUARY, 


502-3 PETERS BUILDING, ATLANTA, GA. 





R E. FORSTER, 
CONSULTING ACTUARY, 


Areade Building, PHILADELPHIA 





trea W. GLOVER Ph.D., (in mathematics) 
Consulting Actuary, 


620 Oxford Road, ” - » - Ann Arbor, Michigan. 





J H. NITCHIE, 
? ACTUARY 


153 LA SALLE STREET 
919 Association Building 


Telephones | Soto 3002" CHICAGO 





pau L. WOOLSTON, 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT, 


MAJESTIC BLDG., DENVER, COL. 


FREDERIC S. WITHINGTON 
Consulting Actuary 
1012 & 1013 FLEMING BUILDING, DES MOINES, IOWA 
Invites correspondence all b-aaches of actuarial work 

phorus nets of reminder values, reserves, etc., on all recognized stand- 

as Pal toe NEW AN EXCLUSIVE POLICY FEATURES SUGGESTED 

lorms drawn to meet requirements in any State. 
enpuienee. on Ac of Iowa Insurance Department. 

Well Ea Equipped Offi Off ae Prompt Service, 


re W. BUTTOLPH 








CONSULTING ACTUARY 





LAW BUILDING, 


G LADD PLUMLEY 
’ FELLOW ACTUARIAL SOCIETY 
CONSULTING ACTUARY 
160 East 91st Street 
Telephone 2430 79th Street 


| age F. KUMPFERT, Ph. D., M. D. 


INDIANAPOLIS, IND. 





NEW YORK 





Consulting Actuary and Accountant 


ROOM 18 - - - - MASONIC TEMPLE 
NEW ORLEANS, LA. 
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Life Insurance Loans and Investments. 


oo INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 
Endowment, tontine and distribution policies discounted at 6 per cent. 


Give larger cash and loan values thancompanies. : 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, Eguitas.e Buiipinec. Cuicaco, ILL 


ALABAMA AND SOUTH CAROLINA 
GENERAL AGENCIES 


One of the most popular old line life companies 
operating in the South desires General Agents 
for above States. Unusual opportunity 
for producers with man- 
agerial ability. 














Address “Opportunity” care of The Spectator, P. O. Box 1117, 
New York City, N. Y. 





Will buy or absorb the subscriptions to 
stock in a Casualty Insurance Company 
where for any reason the organizers desire 
to sell or abandon plans. What have you 
to offer? Strictest confidence assured. 
Address, B. L. T., care of The Spectator, 
P. O. Box 1117, New York City, N. Y. 


ANOVER FIRE INSURANCE CO. 


No. 34 Pine STREET, NEw YorK. ORGANIZED 1852 
STATEMENT, JANUARY 1, 1908. 





Cass CaPiTAL..............+-$1,000,000 | Reserve for all other liabilities... $259,245 
Reserve for reinsurance...........2,000,828 | Net Surplus................... 854,091 
Total assets....... ee eeceee $4,114,164 


R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec'y WM. MORRISON Ase’t Secretary 








The Peoples Life Insurance Co. 


FRANKFORT, INDIANA 





Issues New Standard 
Policies Legal 


Reserve 


Conspicuous for Low Rates, Disability 
Clause, Annual Dividends, Guaranteed 


Results, Economical Management 

















Insurance producers with experience, character and ability, can 
secure favorable agencies. Address the Company. 

















What is the Best Policy to Pursue ? 


A MODERN LEAFLET 


Something new to Pave the Way for ‘The Man with the Hammer’ 


This booklet relieves the agent of much of the needful preliminary work of 
convincing the average reader that he should insure his live, and 
leave for the solicitor only the final explanations. 
Sample Copy, 25 cents. 


Liberal Discount on orders for quantities. 
Presentation cards printed gratis on all orders for 200 copies or more. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WicuiAm STREET, 
159 La Sate STREET. NEW YORK. 














INSURANCE : 
A Practical Exposition for the 


Student and Business Man 


By T. E. Youne, B.A., F.R.A.S. 





Second Edition—Revised and Enlarged. 





Mr. Younc’s book affords the necessary material for a complete 
insurance education, and presents the various phases of insurance in a 
masterly and intelligent manner. In brief, it is a lucid, simple exposi- 
tion of the principles and practice of life, fire, marine and other branches 
of insurance, specially adapted for the use of the underwriter, student 
and business man. It has been adopted as a text-book by Yale Uni- 
versity. 

In the SEcoND EpiTiIon the author has taken pains to elaborate 
the work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of the 
force of mortality. The chapters relating to Marine Insurance and 
Accident Insurance have been fully revised and expanded, and through- 
out the volume additional and interesting tables have been inserted. 


Price, Second Edition, 386 pages, - $2.50 


Mr. Younc is also a joint author of another valuable work for in- 
surance companies; also for promoters and organizers of insurance 
companies, bearing the title given below, in the compilation of which 
he was assisted by RicHaRD Masters, A.C.A. This work has won 
cordial recognition at the hands of company managers for its complete- 
ness of detail and as an essential to every enterprising manager: 


Insurance Office Organization, 
Management and Accounts. 


By T. E. Youne, B.A., F.R.A.S., and RicHarp MASTERS, A.C.A. 








The above-named new book will be found to be a valuable guide 
to the proper organization and conduct of an insurance company. In 
it Mr. YounG points out the best methods to be followed in the forma- 
tion and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The arrange- 
ment of work, selection and training of employees, and many other 
practical features relating to the operation of a company are comprehen- 
sively discussed. 

The general principles of bookkeeping are also treated by Mr. Younc, 
and are elaborated in succeeding chapters by Mr. Masters. The 
general, life, fire, marine and accident departments are taken up separ- 
ately, and the necessary books and accounts illustrated and described 
in detail. 

This work should be invaluable to anyone contemplating the estab- 
lishment of a new insurance company, or who wishes to improve present 
bookkeeping methods. It contains 146 pages and is bound in cloth. 


Price, post paid, $1.50 


Accountancy. 318 pp., cloth, gilt, $2.00. By Francis W. Prxzey. 
An entirely new work dealing with Accountancy from a theoretical 
and practical point of view. The latest exposition of the science. 


Price, post paid, $2.00 


Encyclopaedia of Marine Law. 300 pp., cloth, gilt, $2.00. By Law- 
RENCE DucKkwortTH. A knowledge of Marine Law is of the utmost im- 
portance to all those who are in any way connected with the shipping 
trade, and the present volume draws together the main parts of that 
branch of knowledge. 

Price, post paid, $2.00 


Office Organization and Management. 315 pp., cloth, gilt, $2.00. 
By LAWRENCE R. DicKsEE, M.Com., F.C.A., and H. E. Biarn. This 
volume gives in detail, with the aid of specially selected illustrations 
and copies of actual business forms, a complete description of manage- 
ment and organization under the most improved and up-to-date methods. 


Price, post paid, $2.00 
SOLE SELLING AGENTS of the above five works for the Insurance world. 
ADDRESS 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WILLIAM STREET, 
159 La Saute Street. NEW YORK. 























